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MORE COMPANIES 
TO ENTER CUBA 


Great American and Niagara Fire Will 
Start Business in Island After 
January First 








OTHERS PLAN SIMILAR ACTION 





Tariff Association Now Has Forty 
Members—Are Practically No Legal 
Restrictions 





Great 
com- 


Two more companies, the 
American and the Niagara Fire, 
pieted their plans this week to enter 
Cuba shortly after January 1, making 
eight American companies underwriting 
in that field to date, with several other 
companies planning similar action in 
the near future. 

A. R. Phillips, secretary, and F. W. 
Jenness, manager of the Rochester de- 
partment of the Great American, re- 
turned last week from Havana, where 
they spent several weeks investigating 
conditions and completing the arrange- 
ments for starting business. The Great 
American has appointed Correlia & la 
Guardia as general agents of the com- 
pany for fire, marine and allied lines. 

Niagara Office to Investigate 

The Niagara has already practically 
completed its plans for taking up fire 
lines in Cuba and expects to start un- 
derwriting in the Island during January. 
One of the officers of the Niagara is 
expected to start for Havana before 
the end of December. 

The laws of Cuba restricting insur- 
ance are practically negligible, the only 
requirement being a deposit of $75,000 
for fire insurance and an additional $25,- 
000 for marine insurance together with 
a broad power of attorney to the Cuban 
representative. 

Home Tariff Association 

There is in Cuba a tari‘f association 
which has been in existence for some 
time and of which all companies doing 
business in Cuba are members. Thirty- 
eight companies are members of this 
bureau, excluding the Great American 
and Niagara, which have applied for 
membership. The membership includes 
19 British companies, 11 Cuban, one 
French, one Swiss and six American 
companies. 

While the majority of the Cuban 
business is placed in Havana and con- 
sists of sugar plantation and factory 
business, some of the companies have 
already built up a profitable agency 
plant and dwelling business extending 
throughout the Island. 
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Sixty-five- Year 
Fire, 


Lightning, 


STRENGTH 


Record for 
Prompt Adjustment and Payment of Losses 


Conflagration Proof 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 


Fair Dealing and 





FIRE AND ALLIED BRANCHES OF INSURANCE 


Automobile, Commissions, Explosion, 


Hail, Marine (Inland and Ocean), Parcel Post, Profits, Regis- 
tered Mail, Rents, Rertal Values, Sprinkler Leakage, Tourists’ 
Baggage, Use and Occupancy, Windstorm, Full War Cover. 


REPUTATION SERVICE 

















North British 


and Mercantile 
Insurance Co. 


ESTABLISHED 1809 
Fire, Tornado, Automobile, 


Sprinkler Leakage, War Risk, 
Explosion and kindred lines 


Security 


Resources ample for 


all obligations. 


Service 


Expert advice on 


E. G. 


76 William St., 





in- 


surance problems. 


RICHARDS, Manager 
UNITED STATES BRANCH 


NEW YORK CITY 











THE BIG FOUR 


AGE—STRENGTH— SERVICE— OPPORTUNITY 


A COMBINATION 
NER FOR THE AGENCY FORCE OF THE 


EQUITABLE LIFE OF IOWA 


gain in insurance 


addressing: 
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WHICH MAKES A WIN. 


(Organized 1867) 


All previous records breken during 1917. Substan- 
tial increase in assets and paid for insurance. 


Net 
in force during 1917, $21,764,- 


972.88, or 72% of the amount paid for. 
MEN of CHARACTER can obtain further informa- 
tion as to the Company and Opportunities by 


H. E. ALDRICH, Supt. of Agents 
EQUITABLE BUILDING, 


DES MOINES, 


IA, 
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NEW TAX SECTIONS 
IN REVENUE BILL 


Fixed in Lieu of All Other 
Taxes—Provisions Made for 
Payment 


HAS PASSED MEASURE 


Levies 


SENATE 





Impost Made on Gross Premiums— 
Marine Companies Have Option as 
; to mupest Business 


Amendments to the Federal Revenue 
Bill affecting insurance companies have 
the United States Sen- 
taxes are in lieu of all 
namely, income 
special ex- 


been passed by 
ate. The new 
other 
tax, 
cise tax and stamp taxes on fidelity and 


taxes, corporate 


war excess profits tax, 


surety bonds. Credits are allowed un- 
der the normal individual income tax 
on dividends received from insurance 
companies taxable under Section 5604 


of the bill (Title II, Part II, Section ' 
216). 

Sections 503 and 504 of the existing 
bill are stricken out and four new sec- 
tions are inserted as follows: 


“Section 503. There shall be levied, 
collected and paid in respect of all poll- 
cies (not exempt under sub division (b) 
mutual 
company a tax equivalent to 
of the s of the gross 
premiums charged (includ- 
ing reinsurance premiums charged) un- 
der such policies over the amount of 
premiums paid for reinsurance, return 
premiums, and premiums on policies not 
taken, such tax to be paid by the com- 
pany issuing the policy. 

“Section 604. That 
January 1, 1918, there 
collected, and paid in 
policies (not exempt under subdivision 
(b) of Section 505) issued by any in- 
surance company other than a mutual 
insurance company, the following taxes 
upon the excess of the gross amounts 
of premiums charged (including rein- 
surance premiums charged) under such 
policies, over the amount of premiums 
paid for reinsurance, return premiums, 
and premiums on policies not taken, 
such tax to be paid by the company is- 
suing the policy. 

“(a) In the case of policies of casu- 
alty insurance, a tax equivalent to 1% 
per cent. of such excess. 

Marine and Inland 
In the case of policies of ma- 
inland insurance (except 


of Section 505) issued by any 
insurance 
cent, 


1 per exces 


amount of 


from and after 
shall be levied, 


respect of all 


“ (b) 
rine and the 
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of insurance upon exports) a tax equiva- 
lent to 2% per cent. of such excess; 
Provided, that under rules precribed by 
the Commissioner, with the approval of 
the Secretary, any marine insurance 
éompany or fire and marine insurance 
company, may elect to be taxed ia re- 
spect of all policies (including policies 
of insurance upon exports) issued by 
such company, in which case the rate 
shal! be 1% per cent.; but such election 
once made shall be adhered to in sub 
sequent unless permission to 
change is given by the commissioner; 
All Other Policies 

“(c) In case of all other policies, 
a tax equivalent to 1% per cent. of such 
excess. 

“Section 505. (a) That for the pur 
pose of Sections 503 and 504 the term 
‘policies’ includes contracts of reinsur 
ance, and all fidelity and surety bonds 
upon which premiums are charged, 
and the term ‘insurance company’ in- 
cludes reinsurance companies. 

“(b) Policies issued by any corpora 
tion enumerated in Section 231*, life 
insurance and annuity contracts issued 
by any life insurance company, and 
mortgage guarantee policies and poli 
cies guaranteeing titles to real estate, 
shall be exempt from the taxes imposed 
by Sections 503 and 504. 

Method of Payment 

“Section 506. That the taxes imposed 
by Sections 503 and 504 shall be com- 
puted quarterly for the periods ending 
on March 31, June 30, September 30 and 
December 31 of each year, and every 
person subject to such taxes shall make 
quarterly return under oath, in dupli- 
cate, to the collector of the district in 
which the principal office or place of 
business of such person is located. Such 
returns shall contain such information 
and shall be made in such manner and 
at such times as the Commissioner, 
with the approval of the Secretary, shall 
prescribe. The tax shall, without as- 
sessment by the Commissioner, or no- 
tice from the Collector, be paid to the 
Collector at the time so prescribed for 
the filing of the return; Provided, that 
in the case of the tax imposed by Sec- 
tion 504 for the calendar year 1918, re- 
turns shall be made and the tax shall 
be paid on or before March 15, 1919, and 
any amount theretofore paid under sub- 
divisions (b) or (c) of Section 504 of 
the Revenue Act of 1917, or under sub- 
division 2 of Schedule A of Title VIII 
of the Revenue Act of 1917, on account 
of any policy issued on or after Jan- 
uary 1, 1918, shall be credited toward 
the payment of such tax. 

“If any tax imposed by Section 503 
or Section 504 is not paid when due, 
there shall be added as part of the 
tax a penalty of 5 per cent. of the 
amount unpaid, together with interest 
thereon at the rate of 1 per cent. for 
each full month from the time the tax 
became due until paid.” 


years 


“Fraternal beneficiary societies. 

GEM CITY INCREASES SURPLUS 
Average Premium of Company Takes 
Big Jump—Coupon Policy 
Selling Well 

~ - ee 

In spite of the handicaps necessitated 
by the war and the unusual mortality 
incident to the influenza epidemic The 
Gem City Life of Dayton, Ohio, will 
show a $10,000 increase in surplus for 
the year and a good increase in busi- 
ness in force. Its average premium per 
$1,000 for 1918 to date is approximate- 
ly $35, whereas for the same period of 
last year it was $24. While it has not 
written so many policies, the business 
has been of a higher premium and more 
permanent form of contract. 

This year the company issued a new 
Coupon Policy. About 36 per cent. of 


its business this year has been written 
on this form. This policy has a liberal- 
ized disability clause and the paid-up in- 
surance option is not subject to re-ex- 
amination as is often the case of paid- 
up insurance values. 











Protect Your Loved Ones 








68 William St., New York City 





For full information, call, write or phone: 


JOHN M. RIEHLE 


_ INSURANCE provides the only SAFE way 


Equitable Life Assurance Society 
of the United States, 


’*Phone 4343 John 




















OLDER LIVES BEING WRITTEN 
Northwestern Mutual Life Will Issue 
$145,000,000 for Year—Pre- 
mium Average Higher 


Regarding 1918 business the North- 
western Mutual Life says that although 
the new business approved during the 
first three weeks of December, this 
year, as compared with the’ similar 
period of last year, shows an increase 
of 85 per cent., the total for the year 
will be somewhat less than for 1917. 
On the other hand, the average amount 
and average premium will show a mark- 
ed increase owing to the fact that the 
business of 1918 has been written on 
the older lives. It is probable that the 
Company will close the year with a new 
paid-for business approximating $145,- 
000,000. The dividend scale of 1918 
will be continued during 1919 notwith- 
standing the unusual losses on account 
of war and the prevailing pandemic. 


ONE IN MILLION DOLLAR CORPS 


List Contains Representatives in Cities 


Equitable Agents 
Qualify for Clubs 


From Burlington, Vt., to 
Honolulu, Hawaii 


The Equitable Life Assurance Society 
agency club qualifications thus far for 
the club year from July 1, 1918, to June 
of 146 
organization, 


30, 1919, contain the 
members of its 


to Honolulu, Hawaii. 


The personnel of the advance guard 
into the four corps and the four Cen- 


tury clubs follow: 


names 
agency 
representing cities from Burlington, Vt., 


Million Dollar Corps 
Adolph Hollander, New York. 





We NEVER Demobilize 





While our country’s military forces are being demobil- 
ized, GUARDIAN policyholders continue to mobilize under 
our plan to help increase the nation’s economic strength 


through individual effort. 


A. TO BE HEALTHY AND ACTIVE 
Every policyholder is entitled to Health Reclamation 


Service. 
B. TO SAVE FOOD 


Every policyholder may obtain the knowledge of 
Scientific Household Diets. 


C. TO PRODUCE FOOD 


Every policyholder may procure information on the 
Planning and Care of a Food Garden. 


D. TO BE THRIFTY 


Every policyholder will be furnished with a simple 
plan of Household Budgeting as a Practical Thrift 


Measure. 


The GUARDIAN’S perfect protection policies contain 


Waiver of Premiums, Disability, Annuity 


Indemnity Clauses. 


and Double 


THE GUARDIAN LIFE 


INSURANCE COMPANY OF AMERICA 


Fifty-eight Years of Unsurpassed Service to Policyholders 


For a direct agency connection address: 
T. LOUIS HANSEN, Vice-Prest & Agency Manager 
NEW YORK, N. Y. 


| 
‘ 50 Union Square 





cago: C. T. 


: Three-Quarter Million Corps 
F. W. Fuller, Springfield, Mass.; A. M. 
Shields, San Francisco. 
Half-Million Corps 
. E. B. Sweeney, Wheeling, W. Va.; J.-P. 
Hyatt, Wilmington; A. M. Shields, San Fran- 
cisco; F. Stratton, Boston, Mass. 
Quarter-Million Corps 
J. D. E. Jones, Boston, Mass.; T. P. Thomp- 
a.; Cecil Frankel, Los 


Angeles, Cal.; Courtenay Barber, Chicago, 
Iil.; Frank H. Stratton, Boston, Mass.; Shep- 
pard Womans, New York; E, Z. Waller- 


stein, Chicago; M. J. 
Major J. A. J] Toronto; S. *. Bloch, 
Albany; W. R. Robinson, Philadelphia; C. 
Wadsworth, Chicago; Abraham Schwab, New 
York; B. Englander, New York; Louis Rosen- 
blatt, Wilmington; Herman Moss, Cleveland; 
(reo. D. Hedding, St. Paul. 

Eastern Century Club 
J. L. Toppin, New York; Jos. Abraham, New 
York; Henry W. Callahan, New York; M. J. 
Donnelly, Pittsburgh; Joseph Merber, New 
York; Mrs. Seckie Solomon, New York; 
Emanuel Stern, New York; Zachary Levin, 
New York; Abraliam Schwab, New York; J. 
I. Rivlin, New York; Sheppard Homans, New 
York; W. B. Keller, Pittsburgh; Louis Rosen- 
blatt, Wilmington; Geo. Hertrich, Pittsburgh; 
Byron A. Beal, New York; Henry Von Ost, 
New York; Azro M. Aseltine, Burlington, Vt.: 
A. Treadwell, New York; H. H. Pennock, New 
York; L. H. Hambro, New York; FE. Robinson, 
New York; J}. Finn, New York; J. N. Ryan, 
New York; A. M. Brody, New York; G. iH. 
Lang, Philadelphia, Pa.; W. J. Powell, Pitts- 
burgh, VPa.; I. Levin, New York; H. K, 
Beegle, Pittsburgh, Pa.; W. E. Graham, Pitts- 
burgh, Pa.; O. P. Powell, Pittsburgh, Pa. ; 
Lester Mann, Albany, N. Y.; Fred Tenney, 
Boston; A. H. Swift, Boston; J. C. Cosseboom, 
Boston; C. C. Clark, Boston; D. B. Isenberg, 
Boston; G FF. S. Powderly, Newark, *- 
S. Heyman, Newark, N. i: ee. © Selenkow, 
New York; B. Ganz; New York; A. L. Burn- 
ham, New York; Leon G. Simon, New York; 
H. Cohen, New York; L. Eisenberg, New 
York; H. L. Prager, New York; A. B. Levy, 
Philadelphia; K. Graham, Philadelphia; A. B 
Brown, Pittsburgh: S. W. Guthrie, Pittsburgh: 
A. R. Hays, Pittsburgh. , 

Southern Century Club 
_John FE. B. Sweeney, Wheeling; Frank 
Crews, Baltimore; J. W. Ziegler, Rock Hill: 
J. Douglas Freeman, Baltimore; Jacob Crystal, 
Baltimore; J. A. Neugebauer, Baltimore ; W. 
H. Cord, Nashville; L. F. Savarese, Jackson- 
ville; J. Rothschild, Baltimore; J. W. : 
ault, Louisville; J. J. Conyers, Rock Hill; 
Robert Webster, Rock Hill; R. R. Richardson, 
Norfolk; L. E. Huffman, Wheeling; L. G. 
Moses, Nashville; W. O. Crisman, Birming- 
ham; W. R. Scarborough, Rock Hill; 1. E. 
Coleman, Rock Hill; R. Kk. Woolf, Wheeling; 
T. S. Christopher, Birmingham; C. B. Good- 
win, Wheeling; G. C. Jordan, Washington: EF, 
H. Thompson, Louisville; B. W. Seawell, New 
Orleans ; J. C. Guthrie, Raleigh; Charles A. 
Creech, Raleigh: N. A. Gordon, Memphis; <A. 
H. Mowry, Norfolk. , 

Central Century Club 
_G. D. Tedding, St. Paul: CG. A. Seaton, 
Springfield, Ill; E. Z. Wallerstein, Chic igo; 
C. S. Brintnall, Chicago; J. TI, Fitzgerald, 
Springfield, Ill.; Courtenay Barber, Chi 103 
&. Hi. Pickard, Omaha; F. L. Jones, Indian 
; (. Wadsworth, Chicago; J. H. Harrop, 
St. Paul; J. Hartigan, St. Paul; F. A, 
Deichmann, Kansas City; OT. S. Miller. Se- 
dalia, Mo.:; Herman Moss. Cleveland: E. A, 
Braniff, Oklahoma City: (CR. 
Moines; H. T. Wright, Chicago: J. T. Win- 
ship, Detroit; P. H. Doyle, Indianapolis; D. 
E. Sweeny, Detroit; C. Le R. Granger, Chi- 
ag : Anderson, Chicago; A. Holzman, 
Chicago; W. Hammond, Chicago; RB. J. Sinai, 
Chicago; S. M. Snell, Minneapolis; Ti. A. 
(Chipman, St. Paul; J. J. Cain: Sedalia, Mo.; 
W. G. Romig, Omaha: R. TH. King, Mansfield; 
F. P. Chapin, Toledo; J. C. G. Armytage, 
Winnipeg. ; 


Donnelly, Pittsburgh; 





Pacific Century Club 
H. A. Binder, San Francisco, Cal.; Cecil 
Frankel, Los Angeles, Cal.; E. G. Durnerin, 
Los Angeles; B. F. Shapro, San Francisco; J. 
W. Babcock, Los Angeles: G. A. Rathbun, Los 
Angeles; M. H. Casey, San Francisco; W. C. 
Penfield, Boise; J. S. Mann, Portland, Ore.; 
J. R. Hoover, Sioux Falls: B. Salzer, Hon- 
olulu; Mrs. T. H. Lachman, San Francisco. 






ACTUARY CLEVELAND LIFE 

The Cleveland Life Insurance Co., of 
Cleveland, Ohio, announces the appoint- 
ment of Adolph A. Rydgren as the com- 
pany’s actuary. Mr. Rydgren became 
an associate of the Actuarial Society of 
America in 1913, and became a fellow 
of that body in 1917. He was employed 
in the actuarial department of the New 
York Life Insurance Company for more 
than eleven years, leaving there to en- 
list in the United States Army. He 
was honorably discharged from the 
Field Artillery Central Officers’ Train- 
ing School, on December 7, 1918, and 
began his services with the Cleveland 
Life almost immediately. 





The report of the superintendent of 
insurance of the District of Columbia, 
on business of 1917, has been issued. 
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The Prudential 
Has Great Year 


MESSAGE OF PRESIDENT DRYDEN 


Actual Increase Larger—Lowest Ar- 
rears—Greatest Amount Ordinary 
Paid for Business Co. Ever Had 








“An actual increase larger than ever 
before.” 

“The lowest arrears and highest ad- 
vance payments in our experience.” 

“Collections again well over one hun- 
dred per cent., and higher than in 
1917.” 

“Persistency of new business again 
improved.” 

“A remarkably successful reduction 
in net lapse per $100 of debit.” 

“Earnings of tine field force substan- 
tially increased over the highest pre- 
vious point, without considering the 
temporary additional payments.” 

“The greatest amount of ordinary 
paid for business and ordinary increase 
we have ever had.” 

“Marked activity in group insurance, 
and intermediate business.” 

“Conservation of ordinary noticeably 
favorable both as to not takens and 
other cancellations.” 

The paragraphs above noted are 
from a message of President Forrest F. 
Dryden of The Prudential to its indus- 
trial field force. President Dryden says 
that in the annals of The Prudential 
field force, 1918, eclipsed all its pre- 
decessors in everything that represents 
constructive service to its policyhold- 
ers, and to the two great countries in 
which it operates. Continuing, his mes- 
sage reads: 

First Place To Men in War Service 

“In a review of what you have done, 
first place must be given to the fifteen 
hundred who left our ranks for war 
service, most of them during the past 
year, and we honor with reverent 
pride a number of these co-workers 
who have given up their lives in the 
great cause. You who had to remain 
at your posts have stirred us Many 
times by your response in all of the 
campaigns for war loans, war savings, 
Red Cross and other war-relief agen- 
cies, while in some sections you have 
helped in the food and fuel conserva- 
tion and in such matters as the occu- 
pational surveys. 

“Never before were you called upon 
to give such time, thought and effort 
to affairs aside from your business, and 
yet never have you accomplished so 
much in your regular work.” From 
the advanced figures President Dryden 
announced the facts found above. Con- 
tinuing he said: 


Made Possible by Co-operation 


This remarkable record was made 
possible only by your earnest co-oper- 
ation and close attention to all impor- 
tant features of the business, and I con- 
gratulate you most heartily and thank 
you cordially for the splendid support 
you have given to the Company. 

The greatest service that a life in- 
surance company can render is the 
payment of a claim, and it has been 
your privilege this year to visit a 
largely increased number of stricken 
households with the practical consola- 
tion of a Prudential check. This has 
meant a widely extended list of un- 
derstanding and appreciative friends 
for yomand your Company. 


Ahead 


The lessons of thrift, providence and 
prudence have been impressed so deep- 
ly upon the people of the United 
States and Canada by the events of the 
last few years that our line of business 


Big Expansion 


New England’s 
Scale Unchanged 


GIVES USUAL YEARLY INCREASE 








Writings Show Falling Off On Account 
of “War Business” Written 
in 1917 


D. F. Appel, vice-president of the 
New England Mutual, speaking to The 
Eastern Underwriter regarding the 
year’s achievements says: 

“Notwithstanding the very heavy 
mortality resulting from war and epi- 
demic, which will require us to draw 
on our surplus to quite an extent, our 
directors have voted to continue the 
present scale of dividend, which will 
give to policyholders the usual annual 
increase. 


“Our new business will be about 
$47,000,000, which will be about $7,000,- 
0C0 less than last year, but this com- 
pany was very liberal in insuring men 
going into war service, when other 
companies either did not write them at 
all or only for smal] amounts. Our 
liberal policy brought us a very large 
amount of so-called ‘war business, 
which was not to be had this ‘year, 
but our total for 1918 will show a very 
healthy gain over the record of 1916, 
which was a normal year.” 











is bound to expand marvelously in the 
great period of reconstruction that 
opens ‘before us. We shall do well to 
measure and plan according to the 
broadest and most advanced standards. 

It is not merely a new year but in 
many ways a new era into which we 
are now to enter, and I suggest as our 
watchword “Co-operation For Service 
and Progress.” 


Metropolitan Life 
Issues New Contract 


AGENTS ADVISED OF 





ACTION 





Endowment at Age 85 Policy With 
Increased Insurance to 
Age 60 





The superintendents and deputy 
superintendents of the Metropolitan 
Life Insurance Company were advised 
this week that a new contract entitled 
“Endowment at age 85 Policy with In- 
creased Insurance to Age 60” would 
be issued by that company on and af- 
ter January 2nd. In a letter to the 
field force containing this information, 
bearing date of December 18th, Vice- 
President Haley Fiske said: 

“We take pleasure in announcing 
a new form of policy to be issued on 
and after January 2nd next the merits 
of which will, we think, appeal to the 
insuring public. 


“The features of this new policy, as 
illustrated upon the basis of $1,000 of 
insurance, are: 

“In the event of the death of the in- 
sured after having passed age 60, the 
face amount of the policy ($1,000) will 
be payable. 

“If death occur before the insured has 
attained 60 years of age, one and one- 
half times the face amount ($1,500) 
will be payable. 

Double Indemnity 

“If before the insured has attained 
60 years of age (and before the al- 
lowance of any disability benefit) death 
shall occur because of bodily injury 
effected solely through external, violent 
and accidental means within sixty days 


























FORREST F. DRYDEN, President 








All Other Popular Standard Forms— 
Ordinary and Industrial 


PRUDENTIAL 


INSURANCE CO. OF AMERICA 


Incorporated Under the Laws of the State of New Jersey 


Group Insurance 
Monthly Income Insurance 
Weekly Income Insurance 








THE 





Home Office: NEWARK, N. J. 


— Branch Offices in All Leading Cities in the United States and Canada — 





after such injury, double the face 
amount ($2,000) will be payable. 
Waiver of Premium 

“The policy also includes a provision 
for total and permanent disability in 
accordance with the conditions set forth 
in C. L.-O479. This covers waiver of 
premium in the event of disability be- 
fore age 60 and a monthly annuity of 
$10, during further lifetime, for each 
$1,000 face amount. If disability occur 
after age 60, the premiums may ac- 
cumulate against the policy as a non- 
interest bearing loan. 

“This form of contract will for the 
present at least be confined to the Ordi- 
nary Department on the Endowment at 
Age 85 plan. 

“At any anniversary of the policy 
prior to attaining age 60, the insured 
may discontinue the total and perma- 
nent disability benefits, or the double 
indemnity benefit, or both of them, 
with cessation of the premium charge 
therefor. The additional insurance to 
age 60 may not be discontinued. 

“In designating the plan of insur- 
ance when this form of policy is de- 
sired, write on the application, En- 
dowment Age 85 Increased Indemnity. 

“This policy will not be issued for 
more than $25,000 face amount ($50,- 
000 on accidental death) on any one 
life. ‘ 

“The commissions will be the same 
as on the Ordinary Endowment at Age 
85 plan.” 

Rates With Values at End of Third 


Year 

Cash or Paid Cont'd. Ins 
Age Premium Loan Up Yr Mo. 
20 $21.87 $19 $61 2 6 
21 22.30 19 62 2 7 
22 22.74 20 64 2 8 
23 23.22 21 65 2 i] 
24 23.70 22 67 2 10 
25 24.23 23 68 2 11 
26 24.76 24 70 3 0 
27 25.33 25 72 3 1 
28 25.93 26 73 3 2 
29 26.56 27 75 3 4 
30 27.23 23 77 3 5 
31 27.92 29 78 3 6 
32 28.66 30 80 3 7 
33 29.44 3 82 3 8 
3 30.26 33 84 3 9 
35 31.13 34 86 3 10 
36 32.05 36 87 3 11 
37 33.05 3 89 4 0 
3 34.07 39 91 4 1 
39 35.18 40 93 4 2 
40 36.35 42 95 4 2 
41 37.60 44 97 4 3 
42 38.91 45 99 4 3 
45 40.33 47 101 4 3 
44 41.83 49 103 4 3 
45 43.46 51 104 4 3 
46 45.19 53 106 4 2 
47 47.03 55 108 4 1 
48 49.02 57 109 4 0 
49 1.15 59 111 3 11 
50 53.58 61 112 2 10 
51 56.06 3 113 3 s 
52 58.74 65 114 3 7 
53 61.68 67 115 3 5 
54 64.87 69 116 3 4 
55 68.59 71 116 3 2 


EQUITABLE LIFE OF IOWA 


The production for the month of No- 
vember was $3,209,739, which is an in- 
crease of nearly 33 1-3 per cent. as com- 
pared with the same month of 1917; 
or, to be exact, the gain over the month 
of November, 1917, was $1,021,988. 
Seven agencies produced over $100,000 
of approved business, which is one of 
the most satisfactory results obtained 
in the way of production. 


WADE ROBINSON GROUP POLICY 


Wade Robinson & Co., Ine., under- 
writing managers of the American 
Merchant Marine and the marine de- 
partment of the United British Insur- 
ance Companies, announced at a din- 
ner to their employes on Saturday that 
group insurance had been secured giv- 
ing every employe $1,000 of life insur- 
ance. The policies are to be written 
by the Travelers. 
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The Social Value of Life Insurance 
By Hon. Newton D. Baker, Secretary of War 


(When Mr. Baker was mayor of Cleveland he was invited to address a meeting 
of agents of The Cleveland Life Insurance Company. 
attend, he wrote the following article for the occasion.) 


Being unable to 

















Man is distinguished from the lower 
animal by his ability to make provision 
in the time of plenty for his necessities 
in the time of dearth. That man is the 
best husband and the best father who 
makes out of his earnings a thrifty 
gaving for investment in some way 
which will protect his family in the 
hour of misfortune. One of the most 
scientific of all contrivances yet de- 
veloped by man for this purpose is life 
insurance. ‘The payments required 
are small in comparison with the bene- 
fits received. The continuing obliga- 
tion of the premium is a spur to sav- 
ing of more compelling force than the 
mere desire to accumulate money to 
invest, so that many men who other- 
wise live up to their incomes are able 
to save in no other way, and many a 
family which might otherwise have 
been left helpless and in want has 
been saved by the money that came 
from the life insurance investment. 


Another Investment Advantage 

Investment in life insurance has an- 
other advantage. Those who are 
charged with the administration of the 
funds of a life insurance company act 
under the highest obligation that any 
trust can impose. If a man of moder- 
ate means invests his savings in or- 
dinary commercial and industrial un- 
dertaking they constitute merely an in- 
dustrial hazard, for like his health and 
his occupation they, too, may be swept 
away, and as the adage puts it, “Mis- 
fortunes never come singly.” Such an 
investor at least runs the risk of hav- 
ing his investment depreciated at the 
very time when he or his family most 
need to rely upon it. This risk is al- 
most absent from investment in a good 
life insurance company. There may 
be losses in the company but all suca 
companies are too prudently managed 
to permit investment in any one en- 
terprise so large as to cripple the com- 
pany’s business, and losses when they 
are sustained, are spread over so large 
a number of persons as to have no ap- 
preciable effect upon any one policy 
holder. 

Prevents What Society Permits 

There is a public aspect from which 
life insurance is rarely ‘viewed to 
which I desire to call attention. It is 
of the first importance to us all that 
poverty and destitution be reduced to 
the lowest terms. For a long time in 
the history of the race private philan- 
thropy and benevolence had to be ap- 
pealed to to establish and maintain 
charitable institutions for the care of 


the sick, homes for orphaned and de- 
pendent children, and infirmaries for 
the care of the aged and the poor. In 
recent years we have come to realize 
that society as a whole has an interest 
in this problem. That in a certain 
sense society permits poverty, permits 
orphanage, permits the helplessness 
of old age, and that an obligation rests 
upon society so to order its social ad- 
justments as to make such occurrences 
as infrequent as possible, and to spread 
their burden as equitably and as widely 
as possible so that the relief of un- 
avoidable cases will not be a mere per- 
scnal charity depending upon the 
bounty of some generous individual, 
but will rather be an opportunity for 
the whole of society to relieve what in 
spite of its best efforts it has been un- 
able to prevent. 

The natural humanity of men and 
women is rebelling more and more 
against the pity of poverty and depend- 
ence. This leads to the result that 
cities, counties and states are devising 
new ways of relief, and are more and 
more assuming the burden which pri- 
vate charity formerly carried, and it 
leads more and more to life insurance 
as a provision made in the time of 
prosperity against the distress which 
may follow a disaster to the breadwin- 
ner. All of these provisions are good 
from the public point of view, for the 
public interest is to secure that finer 
efficiency which comes from self-sup- 
port and self-sufficiency among its con- 
stituent members. The value of life in- 
surance can be best presented to the 
mind’s eye by trying to imagine the 
widespread distress and _ destitution 
which would follow the destruction of 
even one of the great life insurance 
companies. If the whole system be 
taken into consideration it will at once 
be realized that life insurance has be- 
come almost one of the necessities of 
life under the conditions of’ modern 
civilization. 

GOLD MEDAL MEN 

Gold medals are already engraved, 
and will be presented at the end of the 
year to the following members’ of 
the Bankers Life, of Iowa, agency or- 
ganization who have qualified for mem- 
bership in the gold medal class of the 
Presidents’ club for 1918: W. A. Hin- 
shaw, Iowa; E. T. Smith, Illinois; F. 
J. Thorberg, Wisconsin; J. D. Horton, 
Washington; O. A. Schenk, Missouri 
and B. T. Childress. Tennessee. Mr. 
Childress and Mr. Hinshaw were gold 
medal men for the year 1917 also. 


WENT “OVER THE TOP” 


Guardian Life Agents Responding to 
President Cillis’ Request Hono 
Vice-President Hansen 


November was “Hansen Month” with 
the field men of the Guardian Life In- 
In designat- 
ing this month, President Cillis wrote 
the agents asking that they produce 
new business amounting to $4,000,000 
during November, in 
President and Agency 
Louis Hansen. 


surance Co. of America. 


honor of Vice- 
Manager T. 


Just to show that their hearts were 
in the right place, and that it could 
be done, the agents went “over the 
top” $525,014, with a production of 
$4,525,014. 











More 
Power 
To You 


The more push there 
is behind you the more 
power you have. We 
furnish the push. This 
push is the help we 
give our men. No 
other life insurance 
company does as much 
to insure the success 
of its Field Force. Ask 
any Bankers Life man 
or write 


Bankers Life 
Company 


DES MOINES 





HOME LIFE 


INSURANCE CO. 


(Purely Mutual) 
256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 


The fifty-eighth annual re- 
port shows insurance in 
force of $146,050,144, an in- 
crease during the year of 
$12,556,816. The Company 
paid the policyholders in 
1917 $3,467,823, of which 
$731,696 was in dividends 
or premium refund. Its 
insurance reserve fund was 
increased by $1,688,199 and 
the Assets are now $34,- 
542,304.08. 


For Agency apply to 


GEORGE W. MURRAY, 
Supt. of Agents. 


256 Broadway, New York, N. Y. 




















Build Your Own Business 


under our direct general agency contract 


Our Policies provide for: 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 


JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
. Organized 1850 











THE BERKSHIRE LIFE INSURANCE CO. 
OF PITTSFIELD, MASS. 
Incorporated 1851 
W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 
Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 
W. S. WELD, Superintendent of Agencies 














Established 
| 1867 











and their 
Great .Policyholders’ Company. 


THE UNION CENTRAL LIFE INSURANCE COMPANY 


Allan Waters, Second Vice-President 











eneficiaries, 


Jesse R. Clark, President. 


THE REAR GUARD 


No more virile and efficient body of men can be found than the large army of life underwriters. 


Towering back of the agent in his efforts, as a mighty rear guard, is the strength and prestige 
of the Company and the Institution he represents. 
agent’s morale and chance of success. 


Four big success factors in the work of the Union 


The GOOD WILL created by farm loan investments, 
developing the Country’s agricultural resources, and 
thereby contributing largely to the world’s food supply. 

The UNIQUE SERVICE extended freely to the insured 
meriting the appellation—the 


of Cincinnati, O. 


The stronger the rear guard, the greater the 


Central 


The SECURITY of the non-fluctuating, panic and war 
proof investments, limited to first mortgages on carefully 
selected cultivated farms, and U. S. Liberty Bonds. 

The SAVING enjoyed by policyholders in premium de- 
posits, the result of the Company’s superior earnings, 
favorable mortality, and economy of management. 





Agency Force are: 
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Woman’s Edition of 
“Agency Items” Issued 


EQUITABLE LIFE OF NEW YORK 


On December First There Were 621 
Women Holding Agency Contracts 
With the Equitable 


Xditor William Alexander of “Agency 
Items” of the Equitable Life Assur- 
ance Society devoted the December 
2ist issue of the Equitable agency pa- 
per entirely to women. It is an inter- 
esting number throughout. 

Right up in front, Secretary Alex- 
ander says: “The highest public ser- 
vice is rendered by the women who 


represent the Equitable in the field. 
Life insurance offers the most con- 
genial and remunerative occupation 


now open to women. The woman is 
thrice blessed who showers blessings 
upon those with whom she _ deals, 
while supporting herself and providing 
for those dependent upon her.” 

Speaking of the advantages afforded 
a woman in life insurance work, Secre- 
tary Alexander says: “It offers com- 
mercial independence. It is a most 
healthful occupation. It gives oppor- 
tunity for humanitarian service. It 
offers a life time of continuous pros- 
perity.” Continuing further “Agency 
Items” says: 

Natural Vocation For Women 

“Life insurance is primarily for 
women. If there were no women in 
the world, there would be _ probably 
very little life insurance. Is it not 
natural that they should be its chief 
exponents as well as its principal bene- 
ficiaries ? 

“There are thousands of women who 
have inherited money who should car- 
ry insurance or buy annuities or in- 
come bonds. Women ought to be able 
tu insure such women with greater 
ease than men. 

“Woman’s work in the world is to 
uplift, ennoble and better the lives and 
work of men. Life insurance likewise 
is a factor for good, another reason 
why women ought to shine in this 
work. 

“For women of intelligence and re- 
finement, no other occupation is so 
congenial or offers equal advantages, 
or the opportunities of rendering such 
valuable services to the public. 

“The higher wage and salary for 
men has always been based upon the 
idea that the men would inevitably 
marry, and have to provide for a fam- 
ily. The lower wage for women was 
upon the theory that if she married, 
the opposite would happen—that she 
should cease providing and would be 
provided for out of the man’s earn- 
ings. In life insurance women receive 
the same compensation as men. 

“From January first to October, in- 
clusive, of this year, the Equitable Life 
Assurance Society paid death claims on 
the lives of 377 women for a total of 
$717,256.98. In addition a large num- 
ber of endowment policies on the lives 
of women matured during the year, 
and were paid either in cash or con- 
verted into paid up endowment insur- 
ance,” 

Prominent Women Agents 

Prominent among the women’ agents 
of the Equitable are Mrs. Ray Wilner 
Sundelson, New York; Mrs. Florence 
E. Shaal, Boston; Mrs. E. Marie Lit- 
tle, New York, whose agency entered 
the million dollar class recently, and 
with whom is associated Miss E. Con- 
stance Woodward;* Miss Annie A. Rus- 
Sell; Miss R. F. Maisel, and Miss 
Marie Virginia Smith. Miss Smith has 
just completed her third year of ac- 
tive membership in the New York 
Woman’s Department of the Equitable. 
She has 150 policyholders. She made 


the first Century Club possible, that of 
1917, qualified for the 1918, and “Agen- 
cy Items” says she will qualify for the 
1$19 club within a few days. 

Others of the prominent women 
agents are Miss Sara Frances Jones, 
Chicago; Mrs. Roberta N. Lewis, San 
Francisco; Miss Bertha Strauss, secre- 
tary of the Edward A. Woods Agency, 
Inc., Pittsburgh. During the past de- 
cade Miss Strauss has placed over a 
million dollars of insurance, not in- 
cluding policies of group insurance 
placed by her on employees of several 


leading concerns in western Pennsyl- 
vania. 
Mrs. Beckie Solomon of New York 


is the first woman to have qualified 
for the 1919 Century Club. She has 
paid for more than $100,000 of business 
since July first. 

Miss Rose Albers of New York has 
qualified for the Century Club five 
times since 1910. 

Mrs. Henry Orton, wife of Henry Or- 
ton of the Cincinnati-Louisville agency, 
has shown what a woman can do in 
life insurance. When her husband, 
Henry Orton went into government ser 
vice in December, 1917, and was sent 
to France as sergeant-major, in con- 
nection with the Bureau of War Risk 
Insurance, it was announced that Mrs. 
Orton intended to take over his insur 
ance work at home in his absence. 

Mrs. Orton went about her task with 
so much enthusiasm and intelligent ef- 
fort that she qualified her husband for 
full membership in the 1917-18 quarter- 
million club. During the first eleven 
months of this year, she has paid for 
$231,041 with premiums of $8,550, and 
stands first on the honor roll of the 
Cincinnati-Louisville agency. 

Others of the Equitable women 
agents who are up in front are Miss 
Maude Agnew, Pittsburgh, and Miss 
Mary F. S. Bryan, New York. 

We want to compliment the editor 


H. B. Rosen Writes 
Fifteen Millions 
WILL NOT SEEK HIGHER RECORD 


Says Opportunities of Life Insurance 
Man Will Be Greater Than 
iver 
Harry New 


B. Rosen, of York, has 


completed another wonderful year, hav 
ing exceeded. his goal of fifteen million 
collars by over two hundred thousand. 
This is all paid for business. Mr. Rosen 
has been a leader in the production of 
life insurance ever since 1906, and life 
insurance men have to a certain ex 
tent become accustomed to hearing of 


his achievement Nevertheless these 
figures are remarkable, almost unbe 
lievable, considering that during prac 
tically six months of this year Mr. 
Rosen has given his time to various 
war charities. In all the big drives 
that have been conducted to raise 
money, he has taken a leading part. 
He says he has given only about half 


his time to writing life insurance. 
No More 


With this wonderful record establish 
ed, Mr. Rosen is planning to go abroad. 


Records 


He will visit all the Kuropean coun- 
tries which have been engaged in the 
war or have been vitally affected there 


by. He will study conditions and pre 
pare himself for extensive educational 
work which he intends to devote him 
self to in the United States. From now 
of “Agency Items” and his assistant on 
the edition of their paper devoted to 


women. It is a tribute richly deserved, 
and should have a very far reaching ef 
fect in enlisting in the life insurance 
selling service, many other women 
eminently fitted for this work 





Gangway 


policies. 


tious men. 





to greater growth is opened for Able 
Agents by the Agency Service Bureau 
of the Maryland Assurance Corpora- 
tion, the Organization of Opportunity 
that concentrates on providing Com- 
plete Personal Protection—Life In- 
surance, Accident-Health Insurance, 
a wide variety of very attractive 
Valuable agencies in pro- 


ductive territory for energetic ambi- 


Maryland Aeverenee Corporation 
Seven South Gay Street 


Baltimore 


“LIVE and DIE with ASSURANCE” 


JOHN T. STONE, 
President. 








li ! » do to reach the 


purpose not to make any 
» break records writing life in- 
but will content himself with 
a ing around $5,000,000 of 
paid for business each year. He feels 
that the public has done much for him 
to take such a promi- 
producers in his 
chosen profession, and now it is his 
purpose to devote a large part of his 
ne t clal welfare 

When he return from Europe, he 
will . wealth of first hand infor- 
iti ( problems that 
! i x the various peoples of 
the rld.* He ha visited many 
op 1 countries and has resided in 
m, where he has written con 

le e lil insurance 
| | 1 number of 


in el Ning him 


piace among 


languages 

th information ‘he will gather 
ther ore to be ol the best 
dy ible He believes in educa- 
best possible 
conflicts of 

! have recently so often 
resulted in radical socialism, anarchy 
ind similar evil This is a work that 
Ir. | nih long wished to engage 
l ability. It is 


tion of the masses as the 
in of avoiding the 


Business on Earth 
insurance men he 
reeting and good 
ding them that they 
the most wonderful 
d, a business which 
condition, but 
mn othe in himself In good times 
] urance man can 
! trong argument of 
( rhere never is a time when 
1 bu ‘ is depre d and the life 
irance man is not restricted to any 
whole world 


ns fellow life 


! aepenad Of any 


Lic ‘ clientele The 


n | ves that in spite of 
minor dl Lite incident to a post war 
riod f readjustment, the United 
nter upon a period of un- 
ited prosperity, in which life 
ker will reap their 
they do the persistent 
d painst ing work he has found it 
various 
himself in the 
1906, when he became a 

i Jeader in the business. 
to bene- 
work of 
becoming 
ar, he says, and 
man, provided he is 
to be look- 
great value 
| t to | community All de- 
) ip the iduality of the 
mia i | Rose He can shape 
] ill but love his 
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ENTERING OHIO FIELD 
tary of the Farm- 
Life of Syracuse, N. Y., 
paid busine this year 
approximately 10 
er that of last year, and 
tality has not exceeded 
company is enter- 
endorsement and 
l ipport of the Grange of 
nd has good prospects of 
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1919 Thomas O. Young is presideat 
Farmers & Trad- 
1914 and was 
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INFLUENZA LOSSES 
and including December 16, 
the total influenza losses paid by 
Life Company of Des 
sunted to $730,000 on a total 
71 \ These losses were all on 


d I ilting from influenza or com- 


jlications of influenza. 








6 


THE EASTERN 


UNDERWRITER 


December 27, 1918 





Ask Six Months To 
Seek Reinstatement 


SENATOR PETITIONS CONGRESS 





Government Will Have No Funds Due 
Policyholders From Which to 
Deduct Premiums 





Washington, D. C., Dec. 24.—Soldiers 
and sailors are to be given six months 
within which to seek reinstatement in 
the event of their lapsing their war risk 
‘nsurance policies, if Congress adopts 
the amendment to the existing law, of- 
fored by Senator Pomerene of Ohio. 

Serator Pomerene, in offering this 
amendment in the Senate, presented 
a’'co a statement prepared by an insur- 
a~ce man, which points out that when 
the war is over and the armies are 
disbanded, the pay of the soldiers and 
saliors will cease and the Government 
will have no funds due those who carry 
insurance from which to deduct the 
premiums due. A very large number 
will fail to pay the premiums; many of 
those insured do not know where to 
send the money to keep the insurance 
in force; many do not know that they 
will be able to convert their insurance 
into regular old-line contracts at net 
rates without medical examination. 





After the flood of conventions that 
‘wept New York recently the calendar 
of dates ahead has been for the time 
beirg swept clean. 


CONTINENTAL LIFE’S YEAR 





President Burnet Reports Increase in 
Business, Same Dividend Scale 
and Large Surplus 





President Philip Burnet of the Conti- 
nental Life, Wilmington, Del., presents a 
highly encouraging report of that com- 
pany’s business in 1918. He says their 
new business on a paid for basis for the 
current year will aggregate something 
more than $4,000,000, representing 
a gain of nearly 35 per cent. over 1917. 
The net increase of insurance ia force 
will be about 75 per cent. greater than 
for last year, in view of the fact that 
the company not only transacted a 
larger new business but also that ter- 
minations were’ smaller. President 
Burnet adds: 

“We shall maintain our present 
schedule of policy dividends for 1919 
in spite of the fact that our present 
dividends are so large that they are 
approached by only about half a dozen 
of the best companies. 

“Although in common with all other 
companies we suffered severe losses in 
the influenza epidemic, yet our very 
large surplus in proportion to our lia- 
bilities, coupled with the fact that un- 
der normal conditions we have been 
earning approximately three times the 
large dividends paid to our policy- 
holders, renders it unnecessary to make 
any reduction in our dividend scale.” 








Address, 











PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old well estab- 
lished company with a progressive management and an unequalled dividend record, 
it will be to your interest to investigate our proposition. 

PERMANENT, 
Care of The Eastern Underwriter, 105 William Street, New York City 
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Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST -LARGEST STRONGEST, Southern Life Insurance Company | 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 


CONDITION ON DECEMBER 31, 1917: 


NN 5600 écdsamiasudansdaiennenaienemaatataats inte AD eh eNeabeKebasaesennaniae $ 16,560,439.04 
DL iiniminindéclapiatgehhtdkieaiaedbaiaienesetoneinieoneadabasEsneeteer 14,343,626.28 
8 eater me nibsdiimasiaanannne 2,216,812.76 
EE te ING a5 nieh see mama daTesaeedbebetenbiauecsinaanesenuews 131,790,562.00 
Payments to Policyholders since Organization.................2.sceceeeeeee: 19,612,616.08 


SD NE TD TD GI oo oia nies vediicvtiesecccesonsoncecccene 1,500,000.00 annually 
GOOD TERRITORY FOR LIVE AGENTS 

















A PENN MUTUAL PREMIUM, less a PENN MUTUAL DIVIDEND, 
purchasing a PENN MUTUAL POLICY, containing PENN MUTUAL 
VALUES, make an INSURANCE PROPOSITION which in the sum of 
ALL ITS BENEFITS, is unsurpassed for net low cost and care of inter- 
ests of all members. 2 


THE PENN MUTUAL 


Life Insurance Company 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to fu’l 
3% reserve 








15,000 PEOPL! 


Wrote to us last year, in answer to our advertising, for an illus- 
tration of the Fidelity “Income for Life.” This DIRECT LEAD 
SERVICE helped to make 1917 the best year in Fidelity’s history. 


AGENCY OPENINGS FOR THE RIGHT MEN. 
Write to-day 


FIDELITY MUTUAL LIFE 
INSURANCE COMPANY, PHILADELPHIA 


Walter LeMar Talbot, 
President 


Insurance in force over 
$142,000,000 























Being 
By the Use of the 


spicuously figured. 


insurance agent. 


THE EASTERN 


105 William Street, 


INHERITANCE TAX CHARTS 


In the closing of most of the big lines to which 
the attention of the public has been directed dur- 
ing the past few months these charts have con- 


Worth their “weight in gold” to every live life 


For information address 


Sales Agents 






+ 








Millions of Life Insurance 


Sold ! 
SHANBACHER 


UNDERWRITER 


New York, N. Y. 














Security Mutual Life Insurance Company 
Binghamton, N. Y. 


Offers to men able to produce business first class territory, 
with direct contract providing liberal compensation. 


For particulars, address 


C. H. JACKSON, Supt. of Agencies 











Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 


PHILADELPHIA 
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Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CO. 


By the State of Texas, June 28, 1915 


“It is noteworthy that this Company was organized without any promotion expenses.” 
“I beg to report further that I find the Company in excellent financial condition.” 
“The volume of its business has steadily increased, its surplus is growing rapidly and 
its funds are being carefully conserved under expert supervision.” 


Home Office, DALLAS, TEXAS 
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November 11th, 1918, 
On the very day the Armistice was declared 


THE PROVIDENT LIFE and TRUST COMPANY 
of PHILADELPHIA 


Removed all War Restrictions from its Outstanding Policies 
and Discontinued the use of a War Rider on New Policies. 


Extra War Premiums will be Returned, and if regular 
premium has been paid, War Claims will be paid in full. 


N. W. Cor. 4th and Chestnut Sts. 








THE MOST VALUABLE POLICY FOR YOU 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 


INSURANCE COM 





WILLIAM N. COMPTON, General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. 











Continuing Insurance 
Is Government Duty 


LETTER TO SUPERINTENDENTS 





Vice-President Fiske of Metropolitan 
Advises Level Premium Policies 
For Soldiers and Sailors 





“It goes without saying that the men 
should have level premium policies, 
which we understand the government 
offers. 

“All alike ought to be insured, and 
the government is fulfilling a duty to 
them to continue their insurance to 
them at net cost.” 

The foregoing is from a letter by 
Vice-President Haley Fiske of the Met- 
ropolitan Life addressed to the super- 
intendents of that company in con- 
nection with the matter of continuing 
the life insurance on members of the 
army and navy, given to them by the 
government The letter follows: 

Advise Men To Keep Insurance 

“Now that the war is over and our 
men at the front coming back, the mat- 
ter of life insurance on members of the 
Army and Navy, given to them by the 
1overnment, becomes of practical im- 
portance. Your advice and the advice 
of our agents may be asked. In every 
such case you will agree with us that 
our duty is to advise. the men to keep 
up their insurance and to convert what 
insurance they have (which is one year 
renewable term) into some other form 
offered hy the Government. Term in- 
surance, as you know, involves the in- 
crease of premiums with the increase 
of age. It goes without saying that the 
men should have level premium poli- 
cies, which we understand the Govern- 
ment offers. The cost of the insurance 
to the policyholder is much less than 
could be furnished by any private com- 
pany, since the Government plan _ in- 
tends that a considerable part of the 
actual cost shall be paid out of general 
revenue. That is a good reason for its 
continuance by the insured. You will 
be glad to offer your assistance in any 
case where advice is needed. and in 
counselling as to the best form of pol- 


icy and the ways of obtaining it from 
the United States Government. 
No Twisting of Business 

“Of course you will never allow your 
men to make any effort whatever to 
twist Government insurance into Metro- 
politan policies. 

“You and we at the Home Office re- 
joice at the glorious peace and in wel- 
coming our brave boys on their return 
and in congratulating those in the 
camps over the demobilization which 
will return them to their ordinary vo- 
cations. All alike ought to be insured 
and the Government is fulfilling a duty 
to them to continue their insurance to 
them at net cost.” 


PRUDENTIAL SMOKER 





War Service Members of Home Office 
Staff To Be Warmly 
Welcomed Back 





“We shall pass in review before 
them.” That’s the way President For- 
rest F. Dryden of The Prudential put it 
in his happy little speech of welcome 
at the “get together smoker” held in 
the assembly hall at The Prudential’s 
home office, Tuesday evening, Decem- 
ber 17th. Mr. Dryden was referring to 
the home office boys who have been in 
the war service. Mr. Dryden said: 

“These boys are coming back bigger 
and better men for the trials they have 
been through, and I want to take the 
cpportunity here and now to state that 
when they do return, their old places 
will be open for them. We shall wel- 
come them with proud hearts. They 
have fought the good fight, and we 
shall pass in review before them.” 

Mr. Dryden thanked his auditors for 
their loyalty and earnestness during 
these times, and atso expressed his 
appreciation of the many kind inquiries 
and messages received during his re- 
cent illness. Incidentally, he let it be 
known that while his doctors were on 
the job all the time, he was quite sure 
the prayers and interest of the home 
office and field, had more to do with his 
recovery. 

The “Get Together Smoker” was the 
annual gathering of the officers, man- 
agers, assistant managers and male 
clerks who have seen twenty years of 
Prudential service. 








Lieut. Col. Howard 
Back From France 


COMES ON GEORGE WASHINGTON 








Secretary of the Travelers Insurance 
Company of Hartford Landed 
Home Tuesday 


Lieut. Col. James L. Howard, secre- 
tary of the Travelers Insurance Com- 
pany of Hartford, Conn., who served 
with the “Fighting Yanks” in France on 
the staff of Major-Genera] Clarence R. 
Edwards, landed in New York Mon- 
day of this week, coming in on the 
“George Washington,” which took Pres- 
ident Wilson to Brest. Lieut. Col. How- 
ard and his wife, who met him, left for 
Hartford Tuesday evening. Asked by a 
Eastern Under- 
writer how he felt, just as he was about 
to board a Howard 
remarked “I am feeling fine and dan- 
dy. I am mighty glad to be back in 
the States, and home 
for Christmas.” 

Lieut. Col. Howard was chief of op- 
erations of the 26th (New England Di- 
vision). En route home, his train from 
Paris to Brest, where he boarded the 
“George Washington,” passed the presi- 
dential train on its way to Paris. 

Lieutenant Colonel Howard was 
born in Hartford March 21, 1878, and 
attended the public schools here. He 
was graduated from the Sheffield Sci- 
entific School in 1898 and soon after- 
wards became identified with the 
Travelers Insurance Company, serving 
in the actuarial department for sev- 
eral years, when he was made secre- 
tary to the president. In 1906 he was 
made assistant secretary in the life 
department, later becoming secretary 
of the company. 

His military career has been long 
and has been featured by rapid promo- 
tions. In 1898 he enlisted in Battery 
A, Connecticut Volunteer Artillery, 


representative of The 


train, Lieut. Col. 


anxious to get 


serving during the Spanish-American 
War. On April 6, 1903, he received his 
commission as first lieutenant in the 
First Infantry, Connecticut Nationa! 
Guard, and October 29 of that year be- 
came captain and adjutant. When 
Troop B, Cavalry, was formed in 1911 
he was made captain, and was as. 
signed to permanent command of the 
unit April 17 of that year. October 29 
1915, he was made major, and Novem- 
ber 2, 1915, was transferred to the re. 
serve list with that rank. 

September 4, 1916, he was mustered 
into the Federal Service and went to 
the Mexican border and was mde 
brigade adjutant of the Fifth Separate 
Brigade, with station at Nogales, Ar'zo 
na. When the First Separate Rrigade 
was formed in May, 1917, Major Howar™” 
was put in command and later he went 
to France with his men, but in August 
of that year before sailing the unit wa 
changed into a machine gun organiza 
tion. 

Last July, Lieutenant Colorel How 
ard was wounded in action, a piece of 
shrapnel striking him in the side. In 
August of this year information was 
received that Captain Morgan G 
Bulkeley, Jr., had been commissioned a 
major in full command of the 101st 
Machine Gun Battalion, which was the 
first information received here thar 
Major Howard had been promoted, but 
confirmation of the report was received 
September 20 in a letter to Mrs. Howard 
under date of September 4. While in 
France he served on the staff of Mator 
General Clarence R. Edwards, repre- 
senting on the staff the machine gun 
units of the Twenty-sixth Division. 





RIGHT AGENTS 


GOOD TERRITORY 
still available fer 
development by the 
sesaeaee men whe can place policies as 
well as write applications, and whe knew 
how to be successfully activa Always 
an opening for real workers. 


Union Mutual Life Insurance Co. 
PORTLAND, MAINE 
ARTHUR L. BATES, President 


Address: ALBERT BE. AWDE 
Superintendent ef Agencies 


7 W. Madison Street CHICAGO, ILL. 




















SECOND TO 


in which to insure. J 
every one of our representatives. 
that record is in their work. 








JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts | 








NONE IN SERVICE 





Long established and thoroughly modern, providing perfect protec- 
tion for a net cost which is notably low, and rendering service which is 
unexcelled, the Massachusetts Mutual stands out as an ideal company 
Sixty-seven years of square dealing are back of 
They will tell you how great an asset 








Incorporated 1851 


54 Millions from 42 Agencies 


38 Millions Increase in Insurance in Force 




















The 1917 Record of Efficient Service 
by our Competent Agency Force 


New England Mutual Life Insurance Co. 
Boston, Mass. 
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LIVE HINTS FOR BUSINESS GETTERS _ 
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Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 














I recall two periods when 


Lapse my lapses were conspicu- 
Proof ously abnormal; ordi- 
Business narily I think the ratio 


is low, but these two pe- 
riods were not at all satisfactory. In 
the first instance, I found on analysis 
that the increase in lapses that year 
was due to the work of one agent— 
ke had written his business right, that 
is, there has been no misrepresenta- 
tion of the policy, but the type of risk 
was wrong. Some of them should have 
gone to an industrial company. This 
was easily overlooked at the time as 
they were temporarily earning more 
money than they could be expected to 
earn in ordinary years. I then made 
a rule for that agent that he should 
not arrange for any examinations un- 
less authorized by my office. In that 
way we first passed on the risk, not 
infrequently declining it—somewhat to 
the disgust of the agent, but to the 
general welfare of the office and ul- 
timately to that of the agent himself. 


The second instance was with an 
agent who showed a 50 per cent. lapse 
the second year. This was startling 
for the agent was of good character, 
was truthful and earnest, and I couldn’t 
account for it until I started in to in- 
vestigate each case. I found that the 
agent was too earnest. He made the 
applicant so keenly alive to his respon- 
sibility to his family that he was per- 
suaded in good faith to undertake 
more than he could possibly perform. 
Here the agent possessed too much of 


a very excellent qaulity, namely, 
earnestness. 

These two illustrations are typical 
and prove conclusively that eternal 


vigilance is the price of a low-lapse 
ratio; they prove, moreover, that in all 
cases where the lapse ratio is high the 
first place to look for the cause is with 
the soliciting agent.—-L. C. Slayton, in 


the Penn Mutual “News Letter.” 

* ¢ ¢ 

The opportunity for 
Doublingthe larger policies is a 
Dollar’s Pur- distinctly new one. 


chasing Power It’s exactly in the na- 

ture of a season which 
gives the farmer two crops instead 
of one. It is too, a sort of double- 
barreled opportunity in another sense. 
Not only are old policyholders prime 
prospects for additional insurance, but 
almost without exception the initial 
lines are double what they used to be. 

One thousand dollar policies are not 
thought of by the even tolerably fair 
solicitor, and the better class of wrift- 
ers are making $5,000 the minimum. 
Such a raise in the size of policies, 
which is absolutely necessary under 
existing conditions of high cost of liv- 
ing, and easy of practice by reason of 
the plentifulness of money ought to 
mean to every life man a doubling of 
his income. 

The price of $2,500 of life insurance 
is exactly what it was five years ago, 
but it requires $5,000 to buy what the 
$2,500 would have bought then. The 
man who buys $5,000 life insurance 
now, paying for it with inflated money, 
has a chance of making a _ bargain 
skould he live and have occasion to 
convert his policy into the cash value 
ten or twenty years hence; because in 
all human probability money will gain 
in purchasing power from now on. 
Should he die, of course, the protec- 
tion is always there, equivalent of gold 
dollars. 

The life man who writes the largest 
average lines, all other things being 
equal, will of course make the most 
Money. And when we consider that 


the labor, time, etc., is just as great 
in the case of $1,000 as in $5,000, we 
are mighty forcibly reminded of the 
vital importance of getting full lines 
while on the job. 

Efficiency means the accomplishment 
of the greatest possible task in the 
least possible time and at the least pos- 
sible expenditure of vital forces. 

Imbrace the New Opportunity! 
Write larger policies and double your 
income.—The International Lifeman. 

* e ° 


How knowledge in- 
spires confidence is 
set forth in “Points,” 
issued by the Mu- 
tual Life, New York, 
as follows: “When approaching a 
prospect you have presumably already 
gathered all needed information regard- 
ing him—his age, extent of his family, 
his business standing, probable income, 
ect. You are therefore prepared to 
offer him at once the policy which is 
seemingly best fitted to his needs. 
That policy you offer and you stick to 
it unless he especially asks for some 


Preparing Can- 
vass in Ad- 
vance Helps 


other form. Even in that case your 
experience teaches you that, while 
giving him the required information, 


you will generally do well to direct the 
conversation back to your original 
proposition. When he asks about the 
cost, stating his age at nearest birth- 
day, ete., be prepared, without consult 
ing your rate book or dividend leaflet, 
to give him the premium at once and 
the amount by which it will be re- 
duced by the first dividend according 
to the present scale. Your ability to 
name the figures offhand will impress 
the prospect favorably. The man who 
is applying for life insurance always 
wants to feel that the agent with whom 
he deals is thoroughly informed in his 
business and hence a capable adviser.” 
* . 


“Conditions just now af 


Readjustment ford a fine opening for 
to Peace life men to get in good 
Conditions and effective work 

among thoughtful bust 
ness men,” says J. L. Babler, general 


manager of agencies, International Life, 
St. Louis. 

















Metropolitan Life Insurance Company 
Home Office Building 





METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 


It is first in the world in amount of 
insurance in force. . ..$3,936,181,898 
It is greater than any other company 
in America in the number of its 
policies ............+... 18,262,988 
It stood first in the world in amount 
of insurance placed in 1917 
wun eie ecccccccccccccec cH tl OOOOOn 
It _ stood first in the world in gain 
in insurance in force’ in 1917 


eT ee pe $453,749,902 
It stood first in the world in gain in 
income in 1917....... $40,648,595.67 


WAR SAVINGS STAMPS 


The Company, through its more than 15,000 
agents, sold $65,000,000 worth of War Savings 
Stamps between February first and Septem- 
ber first, 1918, and expects to sell a total 
of at least $100,000,000 during the year. 


JOHN R. HEGEMAN, President 








“Everybody is talking about ‘readjust- 
ment of business to peace conditions.’ 
Every business man, little or big, is in- 
terested in the question, and the life 
man who keeps up with the newspaper 
talk can make himself mighty welcome 
and often useful to the business man 
by throwing out suggestions or quoting 
from some high authority. One vital 
need in the matter of ‘readjustment’ is 
plenty of life insurance to save the 
business no matter which way the cat 
jumps. By being able to talk intelli- 
gently on the ‘readjustment’ question, 
the life man will find himself in a posi- 
tion to suggest more life insurance as a 
matter to safety first. To get next to 
worth-while people, a man must be able 
to talk about the things that are nearest 
to them in a business way. Now while 
the readjustment period is on and every- 
body thinking about it, and plenty of 
money in hand, the wide-awake life man 
can land some big policies by disclos- 
ing a fine acquaintance with the sub- 
ject—by showing that he is alive to 
everything affecting the future of the 
trade and commerce of the country. 
This chance won’t last long. Grab it 
now and make the most of it.” 








and size are impressive. 


vice to policyholders 
out of first-time customers. 





What An Agent Wants 


A Company whose name, everywhere a household word, 
is his best introduction. Prestige is a door-opener, and age 


Policies that are unexcelled. 
and safety that need no demonstration. 
the thing that makes solid patrons 


The Oldest Company in America! Come with it and you 
will stay with it and it will stay with you. 


For terms to producing agents address 


The Mutual Life Insurance Company 
of New York 


34 NASSAU STREET, NEW YORK CITY 


Big dividends. Streng* 
Unsurpassed ser- 

















BOSTON MUTUAL GAINS 





Better Than 1917—Dividends Dropped 
Temporarily—Company Liberal With 
Policyholders Entering Army 





The Boston Mutual Life’s net in- 
crease in business in force for 1918 will 
amount to approximately $1,700,000, 


which exceeds the increase for 1917. 
The directors have voted to discon- 
tinue all dividends to policyholders, 


probably throughout 1919, to make it 
possible to recover a portion of the 
severe death losses owing to influenza, 
as well as from war risks. 

The Company gave permission to all 
policyholders insured prior to April 19, 
1917, to engage in military or naval 
service in the war without any restric- 
tions and without the payment of ad- 
ditional premiums. 

The directors believe that the sus- 
pension of dividend payments will be 
necessary for only a comparatively 
short time as the company is doing a 
splendid business in new policies 1s- 
sued. 





THE PEACE CAMPAIGN 





New England Mutual General Agents 
Pulling for $7,000,000 Produc- 
tion During December 





Wilson Williams, president of the 
New England Mutual Life General 
Agents’ Association, issued a bulletin 
showing the standing of the various sec- 
tions of the New England Mutual’s 
agency organization in the peace cam- 
paign for seven million dollars produc- 
tion during December. 

Up to December 20th, $4,459,000 of 
business had been received at the home 
office in Boston. With eleven days to 
go, and all sections keyed up for the 
finish, it looks as though the goal set 
would be reached. 

The various sections were in charge 
of the following general agents as com- 
missioners: New England states, Lee 
C. Robens; Atlantic states, E. W. Allen; 
Central states, R. W. Thomas; West- 
ern states, C. D. Mill; Gulf states, Wil- 
son Williams. 





Ludwell lL. Howison, private secre- 
tary to the late Fred E. Richards, presi- 
dent of the Union Mutual Life, Port- 
land, Me., has confessed that he forged 
the endorsement of Mr. Richards ta 
notes aggregating $132,000, 
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LIFE INSURANCE SURPLUS 

Costly as the influenza is to the life 
insurance companies, and consequently, 
to their policyholders, it will do one 
great thing that has increasingly 
needed to be done. It will put an end, 
at least for a long time, to the clamor 
on the part of demagogic politicians and 
ignorant editors, both for reduction in 
premium rates and for closer distribu- 
of surplus. Also it will put a 
brake upon any tendency that might 
develop to increase dividend schedules 
to the limit of safe divisibility, solely 
for competitive advantage. 

Nobody believed it would ever come, 
but at last a genuine epidemic—a pan- 
demic—has swept over the land, and 
has carried away more than 300,000 
lives, and a very large number of which 


tion 


entailed an insurance loss which total 
will run into tens of millions of dollars; 
and the consequence of this huge and 
unlooked for loss is the passing of 
dividends by some companies and re- 
duction by others; while those who will 
in 1919 maintain their 1918 schedule, 
will be able to do so solely because of 
that large surplus which has been so 
loudly attacked by those outside the 
business and by some laterally connect- 
ed with it, who love the policyholder 
better than do company executives, 
who day by day and year by year work 
for him, regard his interest and know 
his insurance dangers. 

The one great demand and require- 
ment of life insurance protection is ab- 
solute, indisputable, unassailable safety» 
and it cannot be had without a surplus 
large enough to meet any emergency; 
and the influenza has demonstrated to 
everybody, wise and foolish alike, that 
shrinkage in security values is not the 
only emergency that can deplete a sur- 
plus, but that the epidemic must hence- 
forth be a factor in estimating a com- 
pany’s safety margin. 





INROADS OF INFLUENZA MAY CON- 
TINUE 
That the influenza of the present 


epidemic is in reality not influenza at 
all; that it is a heretofore unknown 
disease, the treatment of which must 
necessarily be largely experimental, 
is brought forward by Dr, Douglass 


Symmers, professor of pathology at 
Bellevue Medical College, New York, 
and assistant director of laboratories 
at Bellevue and Allied Hospitals. 

Dr. Symmers has given expression to 
the view that there will be recurring 
severe epidemics of the disease called 
Spanish influenza, for several years to 


come, and that, before we see the end J 


of the pandemic, it will have taken 
the lives of millions of people. In 
Switzerland, in Scandinavia, and in 
Spain, where the disease raged a year 
ago, the doctor points out that it has 
returned this year, and there is no 
reason to suppose that other countries 
will escape repetition. 

“Numerous physicians,” says doctor 
Symmers, “have been of the opinion 
that the epidemic was simply one of 
ordinary influenza or grip. As a mat- 
ter of fact, however, we do not know 
what this prevailing infection is. In 
the influenza which swept around the 


world in 1889-90, the death rate, de- 
pending on conditions of crowding, 
was always noticeably under 1 per 


cent. of the total number of people 
attacked. In the prevailing infection, 
the death rate varies, according to cir- 
cumstances, from 30 te 80 per cent. 
The fact that the influenza bacillus 
has been isolated from the throat and 
lungs in a large number of cases is 
without particular significance, for the 
very simple reason that this bacillus 
may be found in a great variety of in- 
flammatory diseases of the lungs, even 
in inter-epidemic periods. 

“The best opinion on the subject at 
the present moment seems to be that 
the disease is due to so-called filterable 
virus, and that the so-called Pfeiffer’s 
bacillus and other bacteria which have 


been isolated are to be regarded as 
purely secondary invaders.” 
In this connection Dr. Symmers 


points out that the anti-influenza vac- 
cine which has been used during the 
present epidemic, and is believed by 


some physicians to be of indubitable 
merit is probably without value. 
“In view of the. fact that the in- 


fluenza of the present epidemic is in 
reality not influenza at all, it is now 
generally conceded that the vaccine 
being used is without value. This 
opinion is borne out by reports that 
I have had from various parts of the 
country, where vaccine has been used 
and its value found to be very highly 
doubtful.” 

Dr. Symmers takes emphatic excep- 
tion to the current belief that the pre- 
vailing epidemic is in reality a variety 
of bubonic plague. 

In further extenuation of the belief 
that this disease presents new ele- 
ments, undertakers who have embalm- 
ed many bodies of those who died of 
influenza report that they came in con- 
tact with some conditions entirely un- 
known to them. 





PRUDENTIAL WAR CLAIMS. 


In last week’s issue of The Eastern 
Underwriter, we published an item to 
the effect that The Prudential Insurance 
Company had claims in the United 
States as a result of the war, number- 
ing 6,700, and in Canada, 330. We 
learn that the number of Canadian 
claims should be 3,300. In transcribing 
our notes, the additional cipher was 
omitted. 





EXCELSIOR LIFE’S RECORD YEAR 

The Excelsior Life, of Toronto, closed 
its books for the current year Decem- 
ber 19, with applications for $6,750,000, 
an increase over 1917 of over $500,000. 


THE HUMAN SIDE OF INSURANCE 





SIPP 


FRED I. AND PAUL 


Fred |. Sipp, formerly a_ special 
agent of the Hartford Fire Insurance 
Co. in Kansas, and prior to that time 
an assistant examiner in the western 
department of the Hartford, in Chica- 
go, is the center of an _ interesting 
story coming out of England, in con- 
nection with the war. Mr. Sipp join- 
ed the 89th Division last May and ar- 
rived overseas on June 15th, and after 
two months’ training was sent to the 
front lines. He was wounded in the 
ankle by a gun shot, and in the head by 
a bayonet thrust. He was shipped 
from the front to London, and while 
convalescing, his brother, Paul Sipp, 
who has been in active service since 
a year ago last November accidental- 
ly learned of his brother’s injury, be- 
ing at that time only 25 miles away. 
Paul went to see Fred, and the picture 
above was snapped when they met, 
which is printed by courtesy of “The 
Hartford Agent,” the house organ of 
the Hartford Fire Insurance Co. 


* + # 


Miss Catherine Phelps Lynch, repre- 
sentative of the Massachusetts Mutual 
Life, connected with the Springfield 
agency with headquarters at North 
Adams, Mass., is one of the new women 
in life insurance work who is making 
good. With no previous training, Miss 
Lynch entered life insurance selling 
work in the latter part of July, 1918. 
Her training was secured through T. 
R Fell, manager of the Massachusetts 
Mutual Life in New York City, and was 
conducted entirely by correspondence. 
In the month following the signing of 
her contract, she delivered policies ag- 
gregating $19,000. Her average is well 
over $12,000 a month for the five months 
she has been connected with the Mas- 
sachusetts Mutual Life. 


Lieut..Colonel R. G. Cholmeley-Jones 
is now deputy chief of the War Risk 
Insurance Detachment of the Ameri- 
can Expeditionary Forces. Before en- 
tering the army he was advertising 
manager of the “Review of Reviews.” 
Iieut-Col. Cholmeley-Jones is a 
nephew of the late Richard Watson 
Gilder and son of E. Cholmeley-Jones 
of Philadelphia and has been promi- 
nent in the practical administration of 
the new war insurance. When Major 
Willard D. Straight went to France a 
year ago in charge of the Bureau of 
War Risk Insurance Lieut.-Col. Chol- 


» demnity 





meley-Jones went as one of his assis- 
tants. He was then a captain. His 
promotion to lieutenant-colonel fok 
lowed. 

” * . 

Luther B. Little, head of the publicity 
department of the Metropolitan Life, 
took a prominent part in the recent an- 
nual dinner of the “Amen Corner,” the 
famous once-a-year organization of news- 
paper men. Mr. Little, previous to his 
connection with the Metropolitan Life, 
was a political reporter of considerable 
reputation, so that it was but natural 
that he should have been selected to 
play a part in the political farce which 
was staged at the dinner. One of Mr. 
Little’s sallies which ilicited much ap- 
plause pictured W. R. Hearst crying 
“Kamerad” when cornered by Bruce 
Bielaski, head of the U. S. Department 
of Justice investigation department, 
who was also at the dinner. 

” - . 


Miss Ruth Baker, Mrs. Juel Nichols, 
Miss May Cleghorn, Miss Rigmore Pon- 
saing, Captain Miss Ruth Palmer and 
Miss Agnes Colin, comprise the per- 
sonnel of the Hartford Accident & In- 
Company’ Girls’ Bowling 
Team. Recently at the Wooster alleys, 
in Hartford, this aggregation of femi- 
nine “pin slammers” engaged a team 
of girls from the Hartford Market and 
bested them by over 200 pins. The 
manager of the Wooster alleys is ac- 
cepting challenges for his “pets,” as he 
calls them. He will have to change 
that to “maulers” if the game recorded 
above is a sample of what these girl 
bowlers can do. 

~ + * 


Harold P. Trosper, of the selling force 
of the Northern Assurance Company of 
Michigan, has so diligently applied him- 
self to the work of selling life insur- 
ance that his name appears at the head 
of the list of producers for that com- 
pany for May, August, September, Octo- 
ber and November. Roy W. Anger was 
out in front for June and July. Sol- 
omon C. Gins, John M. Hill, George 
F. Qua, and Millard F. Cottrell, re- 
spectively, headed the production list 
for January, February, March and 
April. 

* * * 

Fred L. Hahn, representative of the 
Mutual Life of New York connected 
with the Wisconsin agency, is past his 
86th milestone, and is still going 
strong. Mr. Hahn was born April 11, 
1833, ten years before the organiza- 
tion of the Mutual Life. His first con- 
nection with the company was at De- 
troit in 1862, over 56 years ago. 
“Points” says that Mr. Hahn is an ac- 
tive energetic worker, and promises to 
give some of the younger boys a good 
run for their money. 


* ¢ & 
Sergeant Raymond S. Hammond, 
formerly cashier at the Rochester, N. Y. 
office, of the Guardian Life died 


of bronchial pneumonia October 4, at 
a base hospital in. France. Sergeant 
Hammond is the first and only Guar- 
dian Life man, so far known who made 
the supreme sacrifice. 





IVES, BAIRD & SEARS 
Thomas E. Sears has joined Ives & 
Baird, Inc., of New York, becoming a 
director. 'The corporation is establish- 
ing an organization in Boston under the 
name of Ives, Baird & Sears. S. Wil- 
son Richards, of the marine department 
of Fred S. James & Co., will on January 
1 join Ives & Baird, Inc., as a director 
and treasurer of the corporation. He 
will co-operate with James A. Price, 
manager of the marine department, in 

the development of that branch. 
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FIRE INSURANCE DEPARTMENT 














Albany Field Club 
Elects Officers 


BREED IS 





L ¢ PRESIDENT 





T. C. Naulty Elected Vice-President, 
George Brirley Treasurer and R. T. 
Van Vranken Secretary 

- 

The annual meeting of the Albany 
Field Club was held last Friday at 
Keeler’s, State Street, Albany. Elabor- 
ate plans were formulated for the com- 
ing year which include a schedule of 
prominent speakers who will address 
the Club on technical phases of the 
business. 

L. C. Breed, special agent of the Na-: 
tional of Hartford, who has been vice- 
president of the Club during the past 
year and was secretary the previous 
year, was elected president for 1919, 
succeeding R. H. Moore, formerly spe- 
cial agent in Eastern New York for 
the Insurance Company of North Amer- 
ica who recently left the field to becomef 
superintendent of agents of the Con- 
cordia Fire. 

T. C. Naulty, district secretary of the 
Underwriters’ Association of New York 
State, who was secretary of the Club 
last year, was elected vice-president. 
George Brinley, special agent of the 
Hartford Fire, was re-elected treasurer 
and R. T. Van Vranken, special agent 
of the Home Insurance Co., was elected 
secretary. 

BRITISH WAR RISK BUREAU 
Discontinued Issuing New Insurance 
Except In Unusual Circumstances 
As of December 9 
The British War Risk Insurance of- 
fice: announced on December 9 that the 
granting of fresh insurance on cargo 
against war risks would be discontinued 
as of that date except in special cases 
as it is the desire of the government 
to restore as quickly as possible the 
normal condition of the insurance mar- 
ket. The special cases referred to are 
those in which large amounts are want- 
ed which cannot be secured in the open 

market for a reasonable rate. 


INCREASED FACILITIES 
MeNitt & Frink were recently ap- 
pointed agents of the Fidelity-Phenix 
Fire at Norwich, New York. This ad- 
dition to the office will give the agency 
a splendid increase in writing facilities. 











MORAL HAZARD ON ROADHOUSES 
Companies Already Starting to Cancel 
Policies on Properties Being 

Vacated 

Fire insurance companies are closely 
scrutinizing hotel and saloon risks in 
towns which have gone dry or proper- 
ties which have been vacated because 
of the approaching national prohibition. 
In New York City alone several hun- 
dreds of saloons did not renew their 
licenses on expiration. 

Some policies covering roadhouses 
and similar establishments which were 
formerly dependent on liquor trade for 
their revenue have already been can- 
celled In many cases, however, the 
cover will be continued to expiration 
when renewals may be refused unless 
conditions have been favorably altered. 

The position of the companies is that 
the moral hazard on this class of risk 
will increase in instances where the 
buildings remain unoccupied for any 
considerable time. 

Cc. A. SHANNON MAKES CHANGE 
Local Man of North British & Mer- 
cantile To Go With Darby, Hooper 
& McDaniel Agency 
Charles A. Shannon, of the local de- 
partment of the North British & Mer- 
cantile, has resigned as of January 1 
and on that date will go with the Dar 
by, Hooper & MeDaniel agency. Mr. 
Shannon has been identified with the 
local department of the North British 
for twenty years and has been through 
all its departments. During this time 
he has made many friends among the 

brokerage and agency offices. 


HELLRIEGEL JOINS BERNHARD 





Was In Charge of Brokerage Depart- 
ment of Phoenix Assurance, 
of London 





Harry Hellriegel, special agent in 
charge of the brokerage department of 
the Phoenix, of London, has resigned 
and is now associated with Irvin T 
Bernhard, who represents a number of 
prominent companies for New Jersey. 
Mr. ‘Hellriegel had been with the 
Phoenix for about eight years and 
started the brokerage department of 
that company. 


William L. Jones, president of the 
Milwaukee Mechanics, has died, age 
74. Mr. Jones entered the insurance 
business with the L & L. & G., in Eng- 
land. 





NIAGARA 


Fire Insurance Company 
ESTABLISHED 1850 


123 William Street, NEW YORK 











KIRE MARINE 
TORNADO WIND STORM 
RENTS LIGHTNING 
PROFITS EXPLOSION 
HULLS COMMISSIONS 
CARGOES AUTOMOBILES 
FLOATERS LEASEHOLD 








CASH CAPITAL 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLI(C YHOLDERS 


$4,180,193.36 


LINES WRITTEN 


REGISTERED MAIL 


Affiliated with 
ASTNA LIFE INSURANCE CO. 
ASTNA CASUALTY & SURETY CO. 





THE AUTOMOBILE 
INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


WAR RISK 

MAIL PACKAGE 

TOURIST BAGGAGE 
SPRINKLER LEAKAGE 
USE AND OCCUPANCY 
INLAND MARINE 

INLAND TRANSPORTATION 
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WILLIAM H. 


GRANITE STATE FIRE IN§ 
COMMERCE INSURAN 
IMPERIAL ASSURANC 
HUMBOLDT FIRE INSI 
ALLEGHENY FIRE UN 











TH 


CALEDONIA N-AMERICAN I SUR 


Representing at 154 Montague St., Brooklyn 


LONDON ASSURANCE CORPORATION OF LONDON, ENGLAND 
NORWICH UNION FIRE INSURANCE SOCIETY, LTD., OF ENGLANI: 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, N. 
COMMERCE INSURANCE COMPANY OF ALBANY, N. Y 
MECHANICS INSURANCE COMPANY OF PHILADELPHIA. PA 
PENNSYLVANIA FIRE INS. CO. (Suburban) 


E 
KENZEL CO. 
FIRE INSURANCE AGENT 


Representing at 79-83 William St.. New York 
1 KANKLIN FIRE INSURANCE CO. OF PHILADELPHIA. PA 
QUITABLE FIRE & MARINE INS. CO. OF PROVIDENCE. R 1 
10. OF PORTSMOUTH, N. 
PANY OF ALBANY, N. ¥ 


OF NEW YORK 
. OF PITTSBURGH, PA. 


ERS OF PITTSBURGH, PA 
ANCE CO. OF NEW YORK 





NORTH 
BRANCH 
FIRE INS. CO. 


Sunbury, Pa. 
Inc, 1911 


$641,341.77 
230,513.29 
300,000.00 
63,479.83 


Reserve 


eer ee 


CITY 
INSURANCE 
COMPANY 


Pittsburgh, Pa. 
Inc. 1870 


eee -.... $357,318.58 
Reserve 54,256.92 
Capital 200,000.00 
Surplus 96,379.07 


OPERATING ON A CONSERVATIVE BASIS IN A LIMITED 
TERRITORY UNDER AN EXPERIENCED MANAGEMENT 
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BROKERS ACTIVITIES 


PHOENIX BROKERAGE DEPT. 














George A. Roberts Appointed Special 
Agent In Cha*ge—Was Formerly 
Examiner 

The Phoenix Assurance, of London, 
has appointed George A. Roberts, wio 
has been examiner for New Jersey for 
about two years, as special] agent in 
charge of the brokerage department of 
the company. Mr. Roberts has already 
assumed his new position. 

* + * 
Brokers’ License Law Attacked 

Philip La Tourette, a New York bro- 
ker, is suing FitzHugh McMaster, for- 
mer insurance commissioner of South 
Carolina, who had refused Mr. La 
Tourette a license. The broker’s coun- 
sel in their brief submitted to the 
United States Supreme Court, contend 
that the South Carolina brokers’ license 
law violates the State and Federal con- 
stitutions in denying to a citizen of 
New York the rights and protection 
enjoyed by a citizen of South Carolina. 

o ” . 
Government Work Continues 

Surety business has dropped off to al- 
most the vanishing point in a number 
of offices. Government bids are still 
being asked for on public buildings 
and appropriations are being made for 
these works. Aside from that, there 1s 
little stirring as the year draws to its 
close. 

* * * 
George K. Berthold, Placer 

George K. Berthold has succeeded 
S A. Kirk as placer for Kookogey & 
Hook. Mr. Berthold was formerly 
with Dutcher & Edmister. 

7 * + 
Brokerage Committee Meets 

A meeting of the brokerage commit- 
tee of the New York Fire Insurance 
Exchange was held on Tuesday. 


THREE POPULAR CALENDARS 

For years the calendars of the Con- 
tinental Fire Insurance Company of 
New York have been eagerly looked 
forward to by thousands throughout the 
country, because of the valuable his- 
torical events so well illustrated and 
described thereon. This year, Presi- 
dent Henry Evans is sending abroad a 
calendar depicting the operation of the 
first street railway in the world, which 
was the New York & Harlem road, 
built on the Bowery, and open for travel 
from Prince Street to the present site 
of Union Square, in November, 1832 
President Evans is also sending to his 
friends the calendars of the Fidelity- 
Phenix and the American Eagle. One 
gives some interesting points regard- 
ing the game of ice hockey and the 
other shows the American Eagle in all 
his ory. 


JAMES S. KERNAN HERE 
James S. Kernan, of E. F. and J. S. 
Kernan, local agents at Utica, was in 
New York this week. 


WESTERN 


ASSURANCE CoO. 
OF TORONTO, CANADA 


States from 1874 to 1917, 

SROTUNEUE ce cseicccieccccétccads 43,294,154.63 
Fire, Marine, Explosion 
and Tornado Insurance 
UNITED STATES BRANCH 

January 1, 1918 
RE. 6s ciavcsmientehebeesatcael $4,194,579.34 
Surplus in United States...... 1,667 ,691.69 
Total Losses Paid in United 
W. B. MEIKLE, President 











THE LATE LOUIS F. GOULE 





Secretary of National Liberty Insur- 


ance Company Was In Business 
Many Years 

Louis F Goule, secretary of the Na- 
tional Liberty, died at his home in New 
York, December 4, of apoplexy. He 
was 64 years old and leaves a widow. 

Mr. Goule came to New York from 
Cincinnati where he was a clerk in the 
insurance business. His first connec- 
tion in New York was with the New 
York Underwriters’ Agency. In 1882 he 
went with the Germania, which is now 
the National Liberty, as special agent 
in the New England field. He rose 
steadily to the position of general agent 
of the Eastern Department, becoming 
assistant secretary and at the time of 
his death he was secretary of the com- 
pany. He was at one time president 
of the New York Suburban Exchange 
and throughout his entire’ insurance 
career was looked upon as a careful 
and painstaking underwriter. This was 
particularly shown in his field work. 
He was independent in action and had 
the courage of his convictions; was a 
man of large heart and during his 36 
years with the National Liberty won 
the respect of a large circle of influ- 
ential friends. 


NATIONAL UNION’S GREETING 
Sends Agents Beautiful Collection of 
Photographs of Allied Command- 
ers and President 


One of the most complete and beau- 
tiful season’s greetings which have 
come to the attention of The Eastern 
Underwriter is that sent its agents by 
the National Union, of Pittsburgh. The 
whole takes the form of a portfolio, 
with fitting sentiments engraved on the 
front Inside are “The American’s 
Creed,” by William Tyler Page, to- 
gether with gravure photographs of 
Generals Pershing, Foch, Haig, Diaz, 
President Wilson, Abraham Lincoln 
and George Washington. We anticipate 
seeing all of the above hanging in many 


CAPITAL FIRE OF N. H. L 
PERCY B. DUTTON, Manager, 


NEW YORK STATE DEPARTMENT 
HUMBOLDT.FIRE OF PA. 


TEUTONIA FIRE OF PA. 
GEORGIA HOME OF GA. 


ROCHESTER 

















100 William Street 





GENERAL AGENTS 
FIRE and AUTOMOBILE INSURANCE 
Excellent Facilities for Handling Suburban Business 


SCHAEFER & SHEVLIN 





New York, N. Y. 


Phone: John 2312 




















INCORPORATED 1720 


Royal Exchange Assurance 


LONDON, ENGLAND 


United States Branch 


92 William Street, New York 


RICHARD D. HARVEY 


United States Manager 














207th Year 


SUN 


INSURANCE OFFICE OF LONDON 


FOUNDED 1710 
UNITED STATES BRANCH: 
54 Pine Street - New York 
WESTERN DEPARTMENT: 
76 WEST MONROE ST., CHICAGO. 
PACIFIC DEPARTMENT: 


N. W. Cor. Sansome & Sacramento Sts. 
San Francisco, Cal. 























S. C. BIS 


Revresented at 
95 William Street, 





AGENTS FOR 
NEW JERSEY 


Phone, 447 John——588 Elizabeth 


HOP CO. 


208 Broad Street, 
Elizabeth, N. J. 








THE HANOVER 


FIRE INSURANCE COMPANY 
Incorporated 1852 


The Teal strength of an insurance com- 
pany is in the conservatism of its man- 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 


R. EMORY WARFIELD, President 
FRED. Ow HUBBARD, Vice-President 


S. JARVIS, Secretary 
WILLIAM MORRISON, Asst. Sec’y 


HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, General Agents 
Metropolitan District 


100 WILLIAM STREET, NEW YORK 











307 FOURTH AVENUE 


LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 


PITTSBURGH, PA, 











ADEQUATE 
FACILITIES 


ALL LINES 








PHILADELPHIA 








| CLARENCE A. KROUSE & CO. 
LOCAL AND GENERAL AGENTS 
325 WALNUT STREET 


PHILADELPHIA, PA. 


SATISFACTION 
SERVICE 


ALL LINES 











PENNSYLVANIA 


NEW JERSEY 








B. M. CROSTHWAITE & CO. 


Fire and Automobile Insurance Specialists 


Lines Bound Anywhere in New York State 
45 John Street, New York City, N. Y. 


Telephones 2404-5-6-1756-1090 John 











EQUITABLE UNDERWRITERS of New York 
— FIRE and WAR RISKS 


Lines Bound Throughout United States, Canada, Cuba and Mexico. 


Home Office: 68 William Street 
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Explosion Cover 
Is Replaced 


BY “RIOT AND | CIVIL COMMOTION” 


New Policies Sent to Companies 
Yesterday—New Contingent Rate 
Schedule Also Effective 

\xplosion insurance no longer exists 
in the vernacular of stock fire insurance 
companies. Beginning ‘yesterday, it was 
replaced by the much broader policy 
adopted by the Explosion Conference, 
which was described exclusively by The 
Eastern Underwriter last week, and 
which is to be known as the “Riot and 
Civil Commotion Policy.” The broader 
coverage and lower rates insure for the 
new policy a much greater demand. 

The policy, copies of which were sent 
to the companies yesterday, carries 
with it the following schedule of rates: 

“All rates are based upon a manda- 
tory 50 per cent. Co-insurance Clause 
and are subject to usual reductions (ex- 
cept upon floaters and Use and Occu- 
pancy) for use of 80 per cent. and 100 
per cent. clause. 

General Class Rates 

“Class A-—$.37 rate—Applies to bridges 
churches, dwellings, ferry terminals, 
fireproof grain tanks, hotels, ice manu- 
facturing and_ refrigerating, offices, 
stores, telephone exchanges, theatres, 
public and private Warehouses (not con- 
nected with manufacturing plants) and 
other buildings, and/or contents, occu- 
pied for non-manufacturing purposes. 

“When Inherent Hazard is assumed, 
add -explosion I. H. charge of risk in- 
sured. 

“Class B—$.47 rate—Applies to cot- 
ton compresses excluding warehouses, 
dams, dry docks, glass workers, news- 
pepers, piers, stock yards, vessels, and 
all manufacturing risks except those 
enumerated in Class ‘C’ and ‘D.’ Also 
to acetic, muriatic, nitric, and sulphuric 
acid factories where no considerable 
normal explosion hazard exists. 

“When Inherent Hazard is assumed, 
add explosion I. H. charge of risk in- 
sured. 

“Class C—$.56 rate—Applies to build- 
ers’ risks, celluloid goods manufacturing, 


contractors’ movable apparatus, coal or 
ore bridges and dock hoisting appa- 
ratus, distilleries, feed mixing, flour 


mills, grain elevators, milling and grind- 
ing risks, garages (public), crude oil 
refineries, oil distributing and oil pump- 
ing stations, oil in tanks, tank cars, 
patent leather manufacturing and starch 
mills. 

“When Inherent Hazard is assumed, 
add. explosion I. H. charge of the risk 
insured. 

“When certain buildings of plants of 
Class ‘B’ and ‘C’ are selected for cover, 
leaving the rest of the plant uncovered, 
these rates are to be doubled. 

“Class D—$1.19 rate—Applies to Ace- 
tone, Benzol, Casing head Gasoline, 
Chemical] plants (except those specified 
in Class ‘B’) Floaters, Toluol Turpen- 
tine, Underground mining, Wood Alco- 
hol and other plants having a high ex- 
plosive hazard. 

“When Inherent Hazard is assumed, 
add I. H. explosion hazard charge of 
risk insured.” 


Chamber of Commerce 
Wants Insurance 


PRESIDENT 





STATES POSITION 





Co-operation of Chamber Only Sought 
Once By Companies Since 
Organization in 1912 
The slight of insurance interests by 
the United States Chamber of Com- 
merce at its Atlantic City meeting 
explained in the following letter of the 
president of that organization to James 
J. Hoey, vice-president of the Conti- 
nental, who attended the meeting: 

“Dear sir: 

“IT very much appreciate your letter 
of the 16th inst., carrying with it a 
copy of your report on the Atlantic City 
meeting. 

“How are we going to accomplish co- 
operative relationship between the in- 
surance interests and the business in- 
terests of the country represented by 
groups- like the Atlantic City conven- 
tion of the Chamber of Commerce of 
the United States? 

“In connection with the revenue legis- 
lation IT have been appealed to by repre- 
sentatives of the life companies to ag 
sist them in connection with certain 
paragraphs of the revenue bill that bore 


is 


heavily upon life insurance business, 
but this is the only time I think since 
the Chamber of Commerce was. or- 


ganized in 1912 that there has been any 
expression of desire on the part of any 
branch of the insurance business for as 
sistance or for co-operation. 

“Obviously we cannot further seek 
co-operation. If the insurance interests 
of the country desire to join with the 
business interests, they will be wel 
comed as one of the principal factors 
in American industry, but there must 
be some leadership and some evidence 
of willingness to work together on lines 
of confidence and co-operation, the 
union would be worthless to both par- 
ties. 

-“It is my very sincere hope that your 
report may start some thinking. IT shall 
he glad to help crystalize that thinking 
by any means within my power. 

“Very sincerely yours, 
“H. A. WHEELER, 


else 


“President.” 

(Accompanying the letter was an in 
vitation to insurance companies to at 
tend a meeting in New York on Janu 


ary 3.) 
GILBERT COOL ‘RETURNS 
Gilbert Cool, son of C. W. Cool, 
prominent Glens Falls local agent, re- 
turned this week from the South where 


he has been attending an officers’ train 
ing camp from Union tet 
DROPS SURPLUS LINES 

The Nebraska National Fire has 
given up writing surplus line business. 

Lieut. Kenneth A. Bailey, sefi of C 
W. Bailey, president of the American 
Insurance Company, was. killed in 
France. 

Kr. C. Powell, special agent for the 


Aetna in Ohio, has died of pneumonia. 





AKTNA (FIRE) 


HARTFORD, CONN,., U.S. A: 


gee Choose your company with regard 
to record in past conflagrations and 
present loss paying ability. 

















CONFIDENCE 


“There must be no deviati 
from this fixed rule of ours 


Oj 


ficld that he ts g 


ate in.” 


i) 


“AMERICA FORE” 


Cash Capital - - 
HENRY EVANS, President 











Rochester. 


salary expected to start. 





progressive personality and unquestioned character. 
sive Local Agency experience might qualify. Please state age, schooling, 
home responsibilities, experience for past ten years, 


Special Agent Wanted 


Young man about thirty years of age, to travel New York State as 
Special Agent for Fire Insurance Co. é 
Should have thorough knowledge of Fire Underwriting, 


Preferable to live in Syracuse or 
of 
One with exten- 


references and 


Address “SPECIAL AGENT” 
Care of THE EASTERN UNDERWRITER, 
105 William Street, New York, N. Y. 











CONTINENTAL COMMANDS 


yn 
to 


protect the local agent in the 
ven to oper- 


THE CONTINENTAL 
INSURANCE COMPANY 


TEN MILLION DOLLARS 































Home Office Managing Branch Offices: 
80 MAIDEN LANE CHICAGO, MONTREAL 
NEW YORK SAN FRANCISCO 
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Four thousand men are serving under \ + 


the red, white and blue emblem of the 
NATIONAL UNION. Loyalty is their ) 
watchword - service their forte. is 
Protecting the public against devastat- ) 
ing losses by fire, they help to furnish 

the ammunition which weaves the fabric / 
of the Nation’s credit. They are the yy 
emissaries of the NATIONAL UNION 
in advocating a policy which protects 
the homes of men and life time property 























od accumulation. It is an army whichis 
a always prepared and wins its plaudits 
a \ in timesofpeace. The recruiting sta- 
: - . _/}\_ tion is at the Home Office, where your 
cs | (~~ I] correspondence is always welcome. 
\ 
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STRENGTH 


HENRY J. HOUGE, J. H. VREELAND 
Assistant Secretaries 


INTEGRITY SERVICE 





A Broad Underwriting Service to Agents 
Writes Fire, Automobile, Rent, Sprinkler Leakage, Tornado, Use and Occupancy, Explosion, etc. 
Works in Harmony with American Agency Principles and Practices 


JAMES H. BREWSTER, Mer. 
Hartford, Conn. 











Authorized Capital $500,000 


Brtroit National Hire 
Iusurauce Cn. 


DETROIT, MICHIGAN 
A Company to be built gradually and along the indicated 
lines of permanence 


AGENCY CONNECTIONS SOLICITED 
































Necessity for Sprinkler Inspection 


By C. L. Nevens, Inspector Special Risk Department, Hartford 
Fire Insurance Company 


Copyright, 1918, by Hartford Fire Insurance Co, 
Reprinted By Permission of “Hartford Agent.” 














The necessity of purifying 
for public consumption by sedimenta- 
tion, filtration, and coagulation has 
Icng been recognized and 
but the need of clear water for fire 
extinguishment is hardly as apparent. 
In fact, it is known ‘that solid matter 
in suspension assists the actual] extinc- 
tion of fire, because it consumes heat 
thereby reducing the existing temper- 
ature and directly serving the purpose 
for which water is applied to a fire. In 
the case, however, where we are de- 
pending upon fire suppression by the 
automatic sprinkler system, clear water 
is essential. 

An actual case well illustrates the 
degree of such obstruction which may 
exist. In a small manufacturing town 
there are seven mills aggregating a 
total valuation of four or five million 
dollars. Sach mill is well equipped 
with automatic sprinkers, which, in 
turn, are primarily supplied by a com- 
mon 3838,000-gallon reservoir. A _ con- 
tinuous line of underground water 
niains around the various properties is 
so equipped with gate valves that each 
mill is complete within itself in re- 
spect to fire protection. Also, of 
course, the inter-connection of all un- 
derground pipe lines makes all sec- 
ondarv fire protection equipment, such 
ae fire-pumps, capable of being used all 
»t one plant by proper manipulation of 
‘ha valve control. 

There are probably 8,000 sprinkler 
‘ends involved, supplied primarily by 
the above-mentioned reservoir, proper- 
'y elevated, and secondarily, by two 
190-gallon underwriter steam pumps 
and one 1,000-gallon rotary pump. In 
tetal there is a probable cost of $45,- 
CCO involved as an expenditure for pro- 
tection against fire and as a consequent 
ruarantee for continued output of their 
product. 

The arrangement is complete and ex- 
tensive. The apparent protection is ex- 
cellent. The property is generally well 
maintained, successful, and ready to 
cope with any fire that may originate, 
with only a resultant small loss. There 
facts are reflected by the rate obtain- 
ed for the insurance which was ten 
cents per hundred dollars at risk per 
year. 


practiced, 


Haza‘ds Involved 


Notwithstanding. this sense of secur- 
ity warranted by a superficial examina- 
tion of the property, let us make a real 
inspection of these properties. We cov- 
er exposures, external and mutual; 
completeness of sprinkler equipment; 
outside protection, public and _pri- 
rate; hazards involved; distribution of 
values; administration and in general 


water 


all other detailed points that have any 
bearing upon the quality of ‘the risks 
from a fire protection viewpoint. If we 
follow present day good practice, we 
will open every half inch test pipe, 
which is connected directly into the 
top of each sprinkler riser pipe, there- 
by noting that water is to be had at 
these points. 


During the inspection of the seventh 
and last mill of the group this test de- 
velops peculiar conditions in the old- 
est building. Dirty water flows. ‘There 
is nothing strange here for it is always 
dirty water that flows from a sprinkler 
system which has not been tested for 
some time. This small stream does not 
flow steadily but jerks and jumps, fi- 
nally growing weaker and weaker until 
it comes down to a trickle. ‘Still, not 
alarming, for nearly every week we 


succeed in picking up a leaf, or small 
stone, or some form of incrustation 
which temporarily stops up our test 
pipes. A rap with the hammer may 
start free flow and if not we shut off 
the system, open the drain to relieve 
the pressure, and then remove the test 
pipe and clean it. When restored it 
usually shows that the clogging was 
local. In this case, though, we replace 
the test pipe after cleaning it, but do 
not get our free flow of water.. Again 
we repeat our investigation of the rea- 
son for lack of full flow and this time 
we attempt to run a wire into the test 
pipe aperture of the main feeder and 
by so doing find heavy pressure on the 
system, which spatters mud and water 
all over us, onto a tenter frame, the 
floor and ceiling. Now, we know that 
something is radically wrong because 
the control valve in the yard is shut, 
the 2-inch drain pipe at the base of 
the riser pipe is open, which should 
of course relieve all pressure, still, we 
have bespattered the place in the vici- 
nity of our test pipe connection with 
mud. 
Clogging of Pipes 


The next thought emanates from the 
state of Missouri and we request to be 
shown. The result of the partial dis- 
mantling of this sprinkler system pro- 
duces from the end and small sprinkler 
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INSURANCE COMPANY 
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WADE ROBINSON & C0., inc. 


MANAGERS 


Merchant Marine House 
South William and Beaver Streets 
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New York City 


pipes (that are ordinarily thought to 
contain water) dust and rust. Follow- 
ing the system back from its extremity 
toward its source we finally find a two- 
inch sprinkler pipe filled solidly with 
mud, as complete a shut-off from water 
passage as any mechanical device made 
for the purpose could produce. With 
this length of two-inch pipe and its con- 
tents of mud as evidence, we proceed 
to the executive office with our appeal 
for remedies. This time, quite con- 
trary to the custom, we need not en- 
ter into the detailed causes and un- 
derlying principles of our suggestions 
for improvement of the property, be- 
cause the two-inch pipe is sufficient. 
The management is only anxious to re- 
pair this condition. The result of in- 
vestigation of the sprinkler equipments 
in these seven mills displayed the fact 
that complete obstruction to flow ex- 
isted repeatedly in every case. 

In order to give an idea of the com- 
pleteness with which the sprinkler sys- 
tem in the mill first mentioned was 
crippled, let us note that water was 
supplied through temporary connections 
into the very ends of the sprinkler 
lines at a final pressure of 140 pounds 
without forcing the mud from the pipes. 
By applying this pressure at the top of 
the system we were attempting to force 
these obstructions from the small lines 
into the larger ones. The only safe 
method of cleaning out this sprinkler 
system and the one finally adopted was 
that of removing line after line for its 
individual cleaning with a ram _ rod. 
This did not apply to all of the seven 
mills, for generally we were able to 
accomplish our ends by a flushing pro- 
cess, assisted by occasionally removing 
a line of pipe here and there that was 
more firmly plugged than others. 

Repairs Required Five Weeks 

Under the best available conditions 
it required five weeks, working every 
day, to restore these systems to their 
normal condition. 

The lesson taught the writer by this 
experience is expressed by “All is not 
gold that glitters,’ and as applied to 
automatic sprinkler installations it 
means intimate knowledge of all con- 
tributing circumstances. The fact that 
a risk is sprinkled does not make of 
that risk the ideal, unless that sprink- 
ler system is cared for properly just as 
any mechanical device must have at- 
tention. What are the internal condi- 
tions? What is the strength of the 
water supplies? Is the arrangement 
complete and laid out so as to catch a 
fire in its incipiency wherever that fire 
may originate, and so as to be main- 
tained without undue interruption to 
service? It is not in my opinion ex- 
traordinarily theoretical to suggest to 
any assured whose risk is protected 
by automatic sprinklers where the water 
supplies are known or suspected to con- 
tain matter in ‘suspension that they in- 
vestigate their sprinkler equipment by 
removing enough of the smaller sprink- 
ler pipes to show whether there is any 
obstructing deposit. “Seeing is believ- 
ing.” 





FIELD FOR INSURANCE 
That there is a wide field for live 
stock insurance is shown by the esti- 
mates that each years $250,000,000 
worth of cattle and hogs are a total 
loss through disease. This figure com- 
pares closely with the annual fire loss. 
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LECTURERS ENTERTAINED 

What proved a delightfully sociable 
affair took the form of a Christmas par- 
ty arranged by women in the insur- 
ance business who have been attending 
the Insurance Society lectures given 
especially for them by R. P. Barbour, 
secretary of the North British and Ed- 
ward R. Hardy, manager of the New 
York Fire Insurance Exchange. Thurs- 
day afternoon of last week two hundred 
and fifty of those who have enjoyed 
the lectures met in the rooms of the 
Royal, 84 William Street. The gather- 
ing gave expression of an appreciation 
o! Mr. Barbour’s and Mr. Hardy’s ser- 
vices. Charles Lyman Case, manager 
of the London Assurance, extolled the 
lecturers, by whom responses were 
made. A _ social hour or so was en- 
jeyed while refreshments were served. 
Among the guests were’ Frederick 
Richardson, United States general 
manager of the General Accident; Wil- 
lis O. Robb, manager of the Insurance 
Exchange; William N. Bament, of the 
Home; Allen E. Clough, William M. 
Ballard, Charles R. Pitcher, Professor 
Harold Jacoby. The patronesses were 
Mrs. Jacoby, Mrs. Charles R. Pitcher 
and Mrs. Thomas W. Hotchkiss. 


BURKE SUCCEEDS LYNCH 


C. B. Burke, formerly special agent in 
Pennsylvania of the Western of Tor- 
onto and the British America, has been 
appointed special agent in Pennsylvania 
ard New Jersey of the Northwestern 
National succeeding J. J. Lynch, re- 
signed. Previous to his connection 
with the Western and British America, 
Mr. Burke had traveled the same terri- 
tory for the Starkweather & Shepley 
companies. 





EASTERN UNION COMMITTEES 

At the meeting of the Eastern Union 
on Thursday, the following companies 
were added to the executive commit- 
tee: Automobile Insurance Co., West- 
ern Assurance, Great American, New 
York Underwriters’ Agency, and Sun. 
H. A. Smith, president of the National, 
o* Hartford, was elected chairman of 
the executive committee and W. H. 
Stevens, president of the Agricultural, 
vice-chairman. New members elected 
included the Home Fire & Marine, 
California Insurance Co., Sterling Fire 
and Hudson Insurance Co. 





SULLIVAN WITH L. T. HOLLISTER 

George F. Sullivan, for seven years 
placer in the New York office of Marsh 
& McLennan, is now placer for L. T. 
Hollister. Mr. Sullivan was but re- 
cently released by the navy. 


WILL FIGHT MOTOR RATES 
The Motor Truck Owners’ Associa- 
tion of Philadelphia is collecting data 
on insurance on trucks with a view to 
fighting present insurance rates. 








FRANK L. ERION ILL 
Frank L: Erion, assistant general 
manager of the Western Adjustment 
& Inspection Company, Chicago, is 
seriously ill with double pneumonia. 


APPOINTS TIMMERMANN 
The Seneca Fire, of Buffalo, which 
has been admitted to Massachusetts, 
has appointed D. E. Timmermann as 
agent in Boston. 





Great American 
Insurance Company 


New Pork 


INCORPORATED - 1872 
PAID FOR LOSSES 


$96,971,238.06 








Western Department 


WALTER H. SAGE, Gen’! Mér. 
INGRAM & LERCH, Managers 
76 West Monroe St., Chicago, Ill, 


Boston Office 


ROGERS & HOWES, Managers 
4 Liberty Square, Boston, Mass. 





ase an” 1ST 1918. 


$2,000,000.00 


adeawe FOR ALL OTHER LIABILITIES 


12,927.269.9 1 


NET ‘SURPLUS 


8,527,719.31 
23,454,989.22 


THE SECURITIES OF THE COMPANY ARE BASED 
UPON ACTUAL VALUES ON DECEMBER 3istT, 1917 


HAD THE SECURITIES BEEN TAKEN AT THE VALUES 
AUTHORIZED BY THE NATIONAL CONVENTION OF STATE 
INSURANCE COMMISSIONERS THE ASSETS AND SURPLUS 
WOULD EACH BE INCREASED BY $2,321,032.00 


Home Office, One Liberty Street 
New York City 

















National Liberty 


INSURANCE COMPANY 
OF AMERICA : 


NEW YORK 


Incorporated Under the Laws of the 
State of New York in 1859 








General Insurance Agents 
Statement, January 1, 1918 


Cash Capital . .. -$1,000,000.00 
NN, eich we hee wine 8,209,763.64 
RABDEIEIES onc ccccccee 5,223,031.71 
Net Surplus ......... 1,986,731.93 
Surplus for Policy 
er 2,986,731.93 


HEAD OFFICE 
62 WILLIAM STREET, NEW YORK 


Represent 
Eighteen Companies 


411-183 WALNUT ST. 
PHILA., PA. 























‘““STRONG AS THE STRONGEST” 


The Northern Assurance Go. 


(LTD., OF LONDON) 


Organized 1836 
Entered United States 1876 
Losses Paid - - - $109,000,000 
Losses Paid in U. S. $40,000,000 


BRITISH AMERICA 


ASSURANCE Co. 


Incorporated 1833 


FIRE AND INLAND MARINE) 


Head Office, Toronto, Canada 


United States Branch 


January 1, 1918 
SNES. » pcctonengytessencnseneexce $2,192,173.14 


Surplus in United States.. 772,927.35 Eastern and Southern Departments 
Total obs paid in United 

States from 1874 to 1917, 

“nelusive 25,298,472.00 55 JOHN STREET 


W. B. MEIKLE, Pres. & Gen. Mer. NEW YORK CITY 























Telephone Hanover 2054 Established 1898 


Marine Insurance 


Local agents are invited to consult us on their marine insurance’ problems 


OSBORN & CO. 


Average Adjusters and Insurance Brokers 
Insurance Exchange, CHICAGO - - 45 Wall St. NEW YORK 














INSURANCE CO., LTD. 
HE YORKSHIRE 8235" Sai8 
Established 1824 


FIRE, LIGHTNING, SPRINKLER LEAKAGE, AUTOMOBILE, WAR 
AND EXPLOSION INSURANCE 
U. S. BRANCH 
FRANK & DUBOIS, United States Managers ERNEST B. BOYD, Underwriting Manager 
No. 80 Maiden Lane, New York 


New York Life Insurance & Trust Co., U. S. Trustee, No. 52 Wall St., New York 
DEPARTMENT MANAGERS—ME TROPO Ls ITAN, Willard S. Brown & Co. New York, 
N. Y.; CAROLINA-VIRGINIA, Harry R. B ish, Greensboro, N, C.; SOU THEASTERN. 
Dargan & Turner, Atlanta, Ga.; LOU ISIANA and MIUSSISSIFPPI, Jas. B. Ross, New 
Orleans, La.; PACIFIC COAST, Jas. C. Johnston, San Francisco, Cal.; McClure Kelly and 
McKee Sherrard, Assistant Managers. 











Caledonian Insurance Co. of Scotland 


FOUNDED 1805 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 


UNITED STATES HEAD OFFICE 


Caledonian Building, 50-52 Pine Street, New York 
CHAS. H. POST, U. S. Mgr. R. C. CHRISTOPHER, Asst. U. S. Mgr. 


NEW YORK CITY OFFICE 
Golden Hill Building, 59 John Street, New York 














Pacific Department 


GEORGE H. TYSON, Gen’l Agent 
210 Sansome Street 
San Francisco, California 


Marine Department 
WM. H. McGEE & CO., Gen’l Agts. 














15 William Street, New York City 
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Conservative -- Sound -- Progressive 
Statement January 1, 1918 





ASSETS 2 || LIABILITIES 
MOrt@aMes cc ccccccccccccccscccccs $950,505.65 || @, ‘ 300.000.00 
Stocks and Bonds........++++++« W2, 499.50 apital Wr oe dik ~maoRaa <> $ yennny 
etl BHO cccsecsvvssvesssconce 103,540.90 || Unadjusted Losses .......+++++. 93,290.82 
Cash in Office and Banks...... 162,894.18 OD .. ce sdseecouteveeeedosene 1,024 ,694.02 
SEE See See Reeegee.+-s<- 16,915.50 || Other Liabilities .........++0++. 28.500.00 
ents PUD vccersvesescecese . IF2.9) . ‘. 
Agents’ Balances .......+ssese0 180,375.54 Net Surplus ....+++.+sseerees 304,131.20 
Collateral Loans .......++sseee: 32,643.75 
Re-insurance Losses Due From 
Other Companies ......-.+-++- 858.52 . 
“$1.750,616.04 |! $1,750,616.04 


A. H. TRIMBLE, ee 


EDWARD HEER, Vice-Pres. & Secy. W. SCHRATZ, Asst. Secy. 
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MARINE DEPARTMENT 











Vessels Navigating North Atlantic Are 


Reported As 


’ While we are writing this article, the 
thermometer is registering a tempera- 
ture of about 65 degrees, and one would 
think that we are having spring 
weather in the Atlantic Ocean, but from 
the reports received from our grand 
fleet of battleships that are returning 
to port they must have encountered 
some very heavy and 
weather, as they are delayed two days 
in making the Port of New York over 
the schedule time originally allowed 
for their arrival. There are two aux- 
iliary schooners which successfully de 


boisterous 


livered a cargo on a transatlantic voy- 
age, and are now on their homeward 
voyage, and are reported overdue. <A 
number of transatlantic schooners are 
reported in ports of distress, 
sustained damage by heavy 

Two vessels loaded with flaxseed from 
the River Plate are reported arriving 
in ports of distress with damages sus- 
tained in heavy weather. So, even if 
we do imagine that we are hearing the 


these re- 


having 
weather. 


song of the robin redbreast, 
ports bring us suddenly to realize there 
is winter weather prevailing on the At- 
lantic Ocean, and heavy going can be 


Icoked for, for all classes of vessels 
A 


EFFECT OF RETURN OF SHIPS 
Jacksonviile General Agent Pictures 
Government As Competitor Through 
Giving of Insurance 
Frederick C. Calkins, Jacksonville 
general agent, has sent the following to 
his clients on the effect of the Gov- 
ernment’s returning to their original 
owners four of the southern steamship 
lines which it had previously taken 

over: 

“We have not been able to arrive at 
a conclusion as to a real reason why 
the government restored to their orig- 
inal owners four Southern steamship 
lines, which the government has been 
operating since April 138 under war 
powers of the president. The _ relin- 
quishing order became effective on De 
cember 1, practically,.but it seems con- 
siderable red tape must now be un- 
wound by the Interstate Commerce 
Commission, with whom freight rate 
schedules had been filed by these lines 
under which the government assumed, 
additional to the carriage of the cargo, 
war and marine risk. It looks as though 
there was ‘a nigger in the wood pile.’ 
We say this because if the government 
continues to assume marine covers un- 
der freight way-bill shipments, by lines 
not turned back to owners it would 
place the released line at a disadvan- 
tage in competing where shippers had 
to produce their own war and marine. 
We can see no relief for our business 
until the government unhooks entirely 
from operating steamship lines. We 
have had indications from our former 
cotton and lumber clients that they 
hoped the government had relinquished 
the granting of war and marine cov- 
ers, their desire being to return to 
the old manner of doing business direct 
with individuals and _ incorporated 
American business concerns, rather 
than depend upon the government for 
prompt financial assistance in the set- 
tling of arising claims.” 


“ncountering Bad Weather 


that will have to navigate this ocean 
for the next four months. Which brings 
back to our mind the warning given in 
our articles, that increased losses can 
be looked for by marine underwriters 
who are engaged in writing schooner 
and auxiliary schooner business on 
transatlantic voyages or voyages where 
the vessels are compelled to use North 
Atlantic waters. 

The profit on this business during 
ihe past twelve months leaves very 
little margin, if any, for underwriters 
engaged in this class of risks, and if 
there is any hope of any future profit 
in this class of business, underwriters 
writing the same will have to use 
more than ordinary precaution in the 
selection of their risks, and materially 
higher rates will have to be obtained 
than those prevailing for the last year. 

Since writing the above, one of the 
auxiliary schooners mentioned has ar- 
rived in New York; the other is still 
overdue and missing, and great fears 
safety; in addi- 
schooner has 


are expressed for her 
tion to which a small 
just been reported abandoned off Cape 
Hatteras. 

OBSERVER. 


WOULD CHANGE SHIPPING LAWS 


Merchants’ Association, Philadelphia 
Bourse and Similar Bodies Be- 
coming Interested 
Following the publication a few 
weeks ago by The Eastern Under- 
writer of a short analysis of the effect 
the present shipping laws would have 
on coastwise trade, a number of busi- 
ness organizations in various cities 
have taken the subject up. Prominent 
among these are the Merchants’ Asso- 
ciation, of New York, and the Phila- 

delphia Bourse. 

The Merchants’ Association, in its 
official organ, has inaugurated a series 
of articles showing the effect of various 
phases of the law on local merchants. 

The Philadelphia Bourse has circular- 
ized Congress and business organiza- 
tions of the country with a set of reso- 
lutions adopted by its board of di- 
rectors advocating the repeal of prac- 
tically all present laws and providing 
for the subsidizing of our merchant 
marine under private Ownership. 
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Concrete Ship 
“Atlantus” Launched 


HEAD ON 





TAKES TO WATER 


Built to Stand “Racket” and is Pro- 
portionately Light for Cargo 
Capacity 


Oglethorp Bay, Sienna, Ga., was 
the scene of the launching of the “At- 
1,400 horse power 
concrete ship December 4th. Speak- 
ing of the launching J. H. Lawlor, in 
“Kmergency Fleet News” 


lantus” a 3,000 ton, 


says: 
“The ‘Atlantus’ is of ferro-concrete 
construction and was started as an ex- 
periment, the responsibility being as- 
sumed jointly by the Liberty Shipbuild- 
ing Company and the Emergency Fleet 
Corporation. The vessel was launched 
endwise. She is the first large concrete 
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ship to be launched in this manner. 
Heretofore it has been considered nec- 
essary for safety to send a concrete 
vessel into the water sidewise because 
of fear that an unequal distribution of 


strain at launching might cause the 
ship to break. 


Stress Is Measured 


“In the launching of the ‘Atlantus’ a 
most interesting experiment was con- 
ducted. Numerous instruments to test 
the strain upon the vessel were’ in- 
stalled in the craft. These instruments 
showed that the maximum stress on the 
steel (reinforcing) at any point was 
3,000 pounds per square inch at the ex- 
act moment of launching. It was the 
first time such a test had been made in 
any ship and, therefore, there is no 
way of comparing the stress upon the 
‘Atlantus’ with that upon vessels of 
other construction. 

“One significant point observed. was 
that the ‘Atlantus’ took in no water af- 
ter leaving the ways. She. was 
launched in the morning and at .night- 
fall when an examination was made of 
the hull she was found to be perfectly 
dry. 

Bullt to Stand Strain 

“Structurally, the hull of the ‘Atlan- 
tus’ is made to withstand almost aay 
amount of ‘racket,’ while her steel and 
concrete coat is intended to afford an 
outer protection unequalled in wood.or 
steel, according to the builders. 

“The first impression of a layman in 
viewing a stone boat of such proportion 
is that the vessel is much heavier than 
a similar-sized hull of either wood o- 
steel. The ‘Atlantus’ is found, how 
ever, to be proportionately very light, 
considering her bulk cargo capacity.” 





FRANK M. JONES DEAD 
Frank M. Jones, assistant manager 
in the Western Department of the Sun, 
died last week. He was born in Hart- 
ford in 1877 and had spent much of his 
insurance career in Ohio and West 
Virginia. 
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Chas. H. Holland Heads 
Casualty & Surety Club 


MANY ATTEND ANNUAL MEETING 








Constructive Trend of Speakers’ Re- 
marks Presages Year of Unusual 
Advancement 





All who attended the annual meeting 
of the Casualty & Surety Club of New 
York last Friday night are emphatic 
in their satisfaction with the way 
things are going in that organization. 
It used to be that not much was said 
about these meetings but now every- 
body has a smile and a good word on 
the morning after, when asked “How 
was the meeting?” 

The new official slate meets with 
pronounced approval, headed as it is by 
Charles H. Holland, president of the 
Royal Indemnity. William B. Mann, of 
the Ocean, an old war horse in the 
health and accident business, who 
knows all the crowd and can add snap 
to the organization, is vice-president. 
John J. King, of the Hooper-Holmes 
Bureau, is second vice-president. He is 
also one of the most widely known 
among the casualty men. Didn’t they 
come from all over the country to at- 
tend an anniversary dinner given to 
him some time ago? And aren’t they 
talking about it yet? 

R. R. Gilkey, secretary of the Sure- 
ty Association of America, is the new 
secretary and Sam B. Brewster, of the 
American Surety, formerly manager of 
the Burglary Insurance Exchange, is 
treasurer. 

John S. Turn Chairman 

The executive committee underwent 
a violent eruption but John S. Turn re- 
mains as the only survivor. He is 
chairman. The casualty reinsurance 
business is now represented in the 
Club by A. S. Boyd, assistant United 
States manager of the Norwegian 
Globe. A. G. Oakley of the United 
States Fidelity & Guaranty and Mr. 
Dibble of the Preferred Accident, com- 
plete the executive committee. 

The talks Friday night were all par- 
ticularly good and hit the members in 
the right spot. Frederick Richardson, 
United States manager for the General 
Accident, who is also head of the Insur- 
ance Institute of America, made it 
clear that the Institute, with the co- 
operation of organizations like the 
Club, makes it possible to elevate the 
casualty and surety business to a po- 
sition in which it would be so highly 
regarded by laymen, including legislat- 
ors and state officials that it would not 
be subject to many of the annoyances 
it now suffers. 

Must Take Business Seriously 

Mr. Holland supported Mr. Richard- 
son’s remarks in saying that the cas- 
ualty business must be taken seriously 
by all those who expect to excel in 
it and hope to see it develop a healthy 
growth in this country, winning respect 
as it goes. 

John J. King, just returned from his 
service in the War Risk Board, Wash- 
ington, told of the enormity of the task 
there and how some of the problems 
with which he was confronted were 
solved. 

From all indications the coming year 
is to be a particularly profitable one 
for the Casualty & Surety Club. 





ONE SORE SPOT 


One New York casualty manager, 
while expressing gratification with the 
year’s business, regrets that it seems 
impossible to arrive at any premium 
that will cover the hazard in automo- 
bile liability. 


CASUALTY AND SURETY NEWS 





Credit Evil Being 
Attacked in Earnest 


PREPARING FOR CASUALTY RULE 





Brokers Not Yet Convinced that Com- 
panies Are More Determined 
Than Formerly 





Most brokers thave not yet taken seri- 
ously the declarations of casualty com- 
panies that they are about to prosecute 
the new premium collection rule in dead 
earnest. One can hardly blame the 
brokers, for threats of this kind have 
been made too many times and they 
have been short lived as some snow 
balls. 

This time it looks as though the situa- 
lion might be different. The new 
premium collection rules were adopted 
November 28 at a meeting of the Cas- 
ualty Insurance Exchange of New York. 

These rules have since been approved 
by all the companies transacting li- 
ability and workmen’s compensation 
lines in New York. Each company is 
obligated to send a cancellation no- 
tice direct to the assured on all poli- 
cies, premiums on which have not been 
paid by the tenth day of the second 
month following the effective date of 
the policy. Without further notice to 
the broker the companies will auto- 
matically issue a cancellation notice to 
the assured. 


Another Abuse Attacked 


Additional premiums on payroll ad- 
justments are due and payable on the 
twentieth day of the month immedi- 
ately following the month in which the 
adjustment is made. Premiums on pol- 
icies of the Associated Comipanies are 
payable in accordance with the rules 
and agreements on which such policies 
are issued. The companies party to the 
agreement are: 

Aetna Life, Aetna Casualty & Surety, 
Commercial Casualty, Employers’ Liabil- 
ity, Fidelity & Casualty, General Acci- 
dent, Globe Indemnity, Great Eastern 
Casualty, Hartford Accident & Indem- 
nity, London Guarantee & Accident, 
London & Lancashire, Maryland Cas- 
ualty, Massachusetts Bonding, New Amb 
sterdam, Ocean, _ Royal Indemnity, 
Standard, Travelers, United States, U. 
S. F. & G., and the Zurich. 


If the companies now really intend to 
stick together on this rule it will mean 
quite a revolution in the credit system 
which has been abused to such an ex- 
tent that it constitutes a shame on the 
business. It is believed that should the 
new system be continued long enough 
to give it a thorough try-out, the 
brokerage field would benefit just as 
much as the companies. It is making 
the change and coming to realize that 
the change must be made and that the 
companies are through with this credit 
nuisance, that makes it a little difficult 
at the start. It looks as though the 
companies mean business and that they 
will get the backing of the men of 
broadest vision in the business. 
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Need for “Graduation” 
Of Compensation Data 


VIEWS OF HARWOOD E. RYAN 


Cost of Serious Injury Cases Should Be 
Distributed Over Large 
Area 





That rate making methods in work- 
men’s compensation insurance fai] to 
employ fully the principle of distribu- 
tion which underlies all forms of sound 
insurance, is the view expressed to The 
Eastern Underwriter by Harwood E. 
Ryan, actuary in charge of the compen- 
sation rate bureau of the New York In- 
surance Department. The remedy, in 
Mr. Ryan’s opinion, lies in subjecting 
compensation insurance statistics to a 
process akin to the graduation of mor- 
tality experience data as employed in 
life insurance. Mr. Ryan says: 

Whenever a life insurance mortality 
experience is compiled the crude death 
rates derived from the unadjusted data 
ure subjected to a smoothing out pro- 
cess called “graduation.” That there is 
need for something of the same sort 
in workmen’s compensation has be- 
come apparent from several years of 
observation of rate-making methods in 
that field of insurance. Many of the 


rating conferences 
which have had occasion to utilize 
compensation insurance statistics a 
crude attempt has been made (without, 
however, any fixed underlying princt- 
ple) to adjust the cost arising out of 
the occurrence of what may be term- 
ed “serious” accident cases so that the 
entire burden thereof may not fall up 
on particular classifications. Again, in 
the new experience rating plan, which 
went into effect on June 30th, 1918, the 
principle has been adopted of relieving 
the individual employer of all but a 
small portion of the cost of “serious” 
(viz. death or permanent total disa- 
bility) cases in the determination of 
his experience rate. Both of these 
methods of treatment may be looked 
upon as a recognition of the true func- 
tion of insurance since they aim to dis- 
tribute over a large area the cost of 
losses which, if charged against indi- 
vidual risks, or even against faiely 
substantial classifications would result 
in financial shock which it is the pur- 
pose of insurance to absorb. 
Frequency and Cost 

An analysis of the policy-year re 
turns submitted to the New York In- 
surance Department by the various 
compensation carriers for 1914 and 1915 
indicates the following relative fre- 
quency and cost-severity of death and 
permanent total disability cases (com- 


In the various 


irregularities and violent changes bined) in comparison with all other 
which are found to be necessary upon compensatable cases: 
Per cent, Amount Per cent 
No. of of ot ol Average 
Cases Total Losses Total Cost 
Death & Permanent Total 
i. 1,301 2 $4,409,428 30 $3,389 
Other than Death and 
Permanent Total 
Disability ......... 64,882 98 10,399,191 70 160 
66,183 100 $ 224 





each revision of workmen’s compensa- 
tion rates are due to the failure of 
present methods of rate-making to pro- 
vide for a rational system for distribut- 
ing the effect of those types of cases 
which are of low frequency, but which 
at the same time are of a high degree 
of severity as measured by their com- 
pensation cost. 


Something New 


broker’s opportunity. Call for 


PHILADELPHIA 








$14,808,619 100 


Note that two per cent. of the entire 
number of cases gives rise to 30 per 
cent of the loss cost. Also that the 
cases which are of a non-serious type 
are nearly fifty times as frequent as 
are death and permanent total disa- 
bility cases. (Less than 10 per cent. of 
the “serious” cases are permanent to- 
tal injuries.) The point here is that 
the occasional (2 per cent.) happening 
of a relatively heavy loss (average 
$3,389) is a condition which calls for 
the application of the. insurance prin- 
ciple of distribution. Unless distribu- 
tion is accomplished in a broad way, 
insurance fails to function. 


Average Cost Determined 


The returns comprising policies is- 
sued in 1916 do not include a state- 
ment of the number of cases of each 
kind corresponding to the amount of 
claims incurred. It is extremely im- 


(Continued on page 19) 
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Possible New Competitors 
When A. McDougald, accident man- 
ager for the Phoenix Assurance, Lon- 
don, arrived in this country recently, 


he said that his company has no 
thought of entering this country at 
present for casualty business. Mr. 


mcDougald says he is still of the same 
mind and declares that his visit is of 
the most “harmless” nature. No 
changes of any importance in the 
United States branch are contemplated. 
The English companies know how to 
make money out of the liability busi- 
ness, as is shown by reports. At first 
they lost money on compensation but 
now that also is a good money maker. 
The companies soon learned how to 
turn a losing game into a profitable 
one. This being the case it is not to 
be wondered if they should view the 
enormous premiums in this country 
with some degree of assurance that 
efficient English management might 
still find a profitable field here. There 
is another English company to which 
thoughts revert when contemplating 
additions to the casualty family. It is 
the Railway Passengers, which is close- 
ly allied with the North British & 
Mercantile. These two companies 
have a particularly strong manager in 
the person of Arthur Woorley. He was 
accident manager for the London & 
Lancashire and was made secretary of 
the Railway Passengers, which is the 
oldest company in the accident busi- 
ness. Mr. Woorley then became joint 
foreign manager for the North British 
and manager and secretary of the Rail- 
way Passengers. Later he was made 
joint fire manager and now is general 
manager for the North British, while 
retaining his connection with the Rail- 
way Passengers, which is now operat- 
ing a branch in Canada, 

* * * 
National Body Not Backed 

After hearing the plea of Charles H. 
Burras and J. Scofield Rowe for a sort 
of national alliance of the insurance 
interests, the thought at once occurred 
to several that the National Insurance 
Congress which was started several 
years ago, might now come into its 
own. Mr. Burras was speaking for the 
National Association of Casualty & 
Surety Agents and Mr. Rowe for the 
International Association of Casualty 
& Surety Underwriters. In the mean- 
time Charles H. Holland, president of 
the Royal Indemnity, who is also head 
of the National Insurance Congress, 
has been endeavoring to ascertain just 
what is the status of that organiza- 
tion. It now appears that since that 
body was formed in San Francisco sev- 
eral years ago no meetings have been 
held and a canvass of the members 
indicates that there is not sufficient in- 
terest in the organization to warrant 
its perpetuation. However, it seems 
evident that the idea still lives and 
possibly may be nurtured into strength 
through some of the changing condi- 
tions through which the insurance 
business is passing. 

* oa * 
Accumulations for Fighters 

Regarding what action is to be taken 
‘fe ting accumulations on_ policies 
vhich are to be rewritten when the 
soldier or sailor returns from war, the 
Standard Accident says: 


“Where a policy has been cancel- 
led because the holder left his ‘daily 








a 





work to take up arms and because 
that new duty made him ‘‘not insur- 
able’ with this company, the policy will 
be rewritten upon the return of that 
policy-holder and he will be granted 
al] accumulations that his policy had 
earned at the date of cancellation. The 


policy will be reinstated with full 


benelits.” 
* * * 
New Amsterdam Forges Ahead 
This year the New Amsterdam Cas- 
ualty will write around $4,000,000 of 
premiums, which is a big advance over 
1917 when that item reached a little 
over $3,000,000. In 1916 it was $2,- 
190,000. The New York office, which 
bas been in charge of Thomas L. Pur- 
dum since July 11, 1918, produced in 
eleven months of 1918, $1,084,000 as 
against $869,000 the year before. Alto- 
gether, the New Amsterdam will show 
a substantial continuance of the growth 
that company has enjoyed for several 
years. 
* - 
Back From the Navy 
Edward V. Lonergan has returned 
to his place as counterman in the Com- 
mefcial Casualty office at 128 William 
Street. He has been in the navy for 
sixteen ‘months. While he says he had 
a bully time he does not disguise the 
fecling that he is glad to be back at 
the old job and renew his touch with 
the liability business. While in the 
service of Uncle Sam he was on the 
ships Kansas and Iowa, 
° * * 
Testimonial to John S. Turn 
The employes of the Aetna Company’s 
office at 100 William Street, New York, 
will give a testimonial to Resident Sec- 
etary John S. Turn in the form of a 
portrait painting of his son, who was 
killed in action in France, 
a” + a 
Working on Experience Plan 
The automobile committee of the 
Bureau is devoting its time at present 
to development of an experienced rat- 
ing plan for commercial automobile 
vehicles. 


Say Rule is Violated 
Some complaints are being heard in 
New York regarding Bureau companies 
writing commercial automobile fleets 
on the payroll basis. While those who 
compiain admit that this method is 
justified in practice, they point out that 
it is a flagrant violation of Bureau 
rules. 
a & + 
May Be Back Soon 
A. M. Murray, liability manager for 
the Aetna, at 100 William Street, New 
York, is expected back at the office 
some time in January. He is a first 
lieutenant and assistant personnel ad- 
visor in the 20th Division at Camp Se- 
vier, North Carolina. 
* * & 
Commission Must Act 
The Supreme Court of Colorado has 
decided that the State Industrial Com- 
mision has not the right to delegate 
the power of hearing claims and mak- 
ing awards under the compensation 
act. The Commission must itself hear 
all cases and make all awards, the 
court holds. 
* A a 
John A. Kenny’s New Place 
John A. Kenny, who resigned as head 
of the burglary department of the Na- 
tional Surety, has joined the United 
States Fidelity & Guaranty as general 
agent for burglary and plate glass lines. 
He has also been appointed general 
agent for the Maryland Motor Car. 
* aK * 
Company Liquidated 
Having completed liquidation of the 
First Mutual Liability Insurance Com- 
pany, the New York Insurance Depart- 
ment announces that it has sufficient 
funds on hand to pay all liabilities and 
to refund to the members 26.6 per cent. 
of the assessment paid by them. 
* * 


Brokers’ ‘Branch in Lane 
The National Surety has leased the 
four story building at 89 Maiden Lane, 
New York, and will occupy part of it 
for its brokers’ branch and burglary de- 
partment. Out-of-town business will be 
handled by Russell A. Algire and New 
York City business by John Best. 
a a e 
Change for Roy Black 
Roy Black, underwriter for the New 
York State Compensation -Insurance 
Fund, is to be associated with The Wyn- 
koop Service, in the office of Smythe, 
Sanford & Girard, New York. 
* an ok 
Post Office Bonds Changed 
A few minor changes have been made 
in rates on post office bonds. 
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GRAHAME’S OFFICE DOING WELL 


Globe Indemnity’s Metropolitan Branch 
Will Show Large Increase in Pre- 
miums for the Year 

It has been known for some time that 
the New York Metropolitan branch of 
the Globe Indemnity, under Manager 
T. J. Grahame, has been doing a fine 
business, but it was hardly to be ex- 
pected that the year’s returns would 
show an increase of $600,000 in premium 
income. This amounts to 40 per cent. 
increase and Manager Grahame says 
that the losses are such that the busi- 
ness as a whole will show up very satis- 
factorily. 

Frank E. Murphy has been appoint- 
ed superintendent of the health and ac- 
cident department, succeeding Nat W. 
Troutman who is now superintendent 
of the development department and 
handles aJl lines written by the Globe. 
Mr. Murphy is an old Globe man who 
has been in the army and is now taking 
up his insurance work again. 

W. J. Thompson is now in charge 
of the automobile department. He 
comes from the home office, where he 
handled the same line and he succeeds 
Raymond B. Hotchkiss who will leave 
the Globe to take up another line of 
business. Mr. Thompson “as besides 
his insurance experience, an extensive 
acquaintance with the automobile trade, 
both on the technical side and in the 
sales department. He has also had ex- 
perience in the tire business and has 
traveled extensively over most of 
the country, so that he has a combina- 
tion of experiences which stands him 
in good stead in his automobile in- 
surance work. 


NEW SERVICE READY SOON 


National Board To Give Comprehensive 
Data on Those Who Have 
Many Fires 


The National Board will put in opera- 
tion in January a loss information ser- 
vice. The Actuarial Bureau has com- 
piled claim data on nearly 2,500,000 as- 
sureds, many of whom have had three 
or more fires, some of questionable 
origin. Probably 25,000 cards with loss 
claim records will be issued during 1919. 
The system is so arranged that no im- 
proper information can leak out which 
might injure those named on the cards 
and the facts will be so set forth that 
there can be no claims for damage 
against those using the service. 


READY FOR DISTRIBUTION 

The Weekly Underwriter of 80 
Maiden Lane, New York, has issued 
the sixth book of “Live Articles on 
Accident Prevention.” This is one of a 
series of such books which have prov- 
en of much interest and benefit to all 
persons engaged in casualty insurance, 
and also to employers of labor and 
corporations generally. The price of 
“Live Articles on Accident Prevention” 
is $1.05 a copy. 


REVAMPING MORTALITY TABLES 

Actuary C. C. Smith of the New York 
Department has been appointed to suc- 
ceed H. E. Ryan as chairman of the 
special committee on new mortality 
investigation. Mr. Ryan, who retires 
from the department January 1 to go 
with the Equitable Life as superintend- 
ent of the accident and health depart- 
ment, has been chairman of the mor- 
tality committee since its appointment 
in 1915. 








NEW COMPENSATION FORM 

Relative to the universal standard 
workmen’s compensation policy form, 
the New York Department has notified 
all carriers that after January 1,.the 
form is required to be used. In New 


Jersey the form is to be used on and 
after February 1, 
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CASUALTY AND SURETY POINTERS 

















The Fidelity & De- 
posit advises its 
agents regarding 
liberty bonds as fol- 
lows: “Practically 
all the banks insured under our bank- 
ers’ burglary policies have subscribed 
for liberty bonds which they have pur- 
chased for themselves, and also have 
in their possession bonds which they 
are holding for safekeeping for their 
customers as an accommodation. 


Covering Bonds 
and Stamps 
By Endorsement 


“As we cover securities of any de- 
scription under our bank burglary 
policy, liberty bonds are not specifical- 
ly mentioned and the purpose of this 
article is to call the attention of our 
agents to the fact that policies in 
force can be endorsed, when request- 
ed, to include liberty bonds whether 
the property of the bank or belonging 
to others which the bank is safeguard- 
ing, providing the bank keeps a book 
record of them. War savings stamps ex- 
cept such as are affixed to registered 
certificates, are considered the same as 
money and are not subject to the 25 
per cent. discount allowed where the 
insurance is restricted to securities 
only, including liberty bonds.” 


Need for “Graduation” 
of Compensation Data 
(Continued from page 17) 


probable, however, that the relative 
frequency of death and permanent to- 
tal disability cases ia comparison with 
cases of a non-serious character should 
disfer widely between the policy-year 
1916 and the two preceding policy-years. 
From the individual reports in death 
and permanent total disability cases 
filed with the 1916 policy-year schedules 
we are enabled nevertheless to deter- 
mine an average cost for cases of this 
type. The total number of death and 
permanent total disability cases report- 
ed for policy-year 1916 is 826 with an 
average value per case of $3,787. In- 
dividual cases of permanent total dis- 
ability may cost as much as $15,000 
while death cases which do not involve 
payments to dependents occasionally 
cost less than $100. How much any 
particular case may cost is wholly un- 
related to the question under discus- 
sion, so that it is proper to consider 
the average rather than the extreme 
effect of such cases. 


An analysis has been made also of 
the causes of accidents resulting fatal- 
ly. Four principal causes are indi- 
cated, as shown below; the remaining 
number of causes are of a miscella- 
neous character: 


Deaths Classified by Cause 


Causes Relative Number 
of Cases 
1. Machinery 173 
2. Vehicles 33 
3. Falls 263 
4. Falling objects 184 
5. All other cases 
(8 in number) 247 


1,000 





From the foregoing discussion it 
would seem that death and permanent 
total disability cases, while normal 
phenomena of industrial accident ex- 
perience, constitute in particular clas- 
Sifications abnormalities which cannot 
justly be charged entirely to such clas- 
sifications. The analysis of causes in- 
dicates that a certain proportion of 
serious accident cases arises from 
hazards which are not necessarily in- 
herent in the work in which the victim 
was engaged. This is true of a certain 
number of the deaths due to falls, of 


Some casualty com- 
Automobiles panies, in the scram- 
and Personal ble for automobile lia- 
Accidents bility business, have 
in such states as it is 
permissible to do so, extended their 
policy to cover personal injuries re- 
ceived while riding in or operating an 
automobile, remarks the Chicago Bond- 
ing & Insurance. In doing so they are, 
of course, possibly closing the one loop- 
hole to loss ‘that the average automo- 
bile owner leaves open when he starts 
buying insurance made necessary by 
the purchase of a car. Nevertheless, 
the practice means that when such a 
contract is sold a prospect for a regu- 
lar accident or disability policy is to a 
large extent destroyed. By all means 
see that your automobile policyholder 
carries accident insurance, but try and 
make him carry a policy that will cover 
every accident, irrespective of whether 
it is suffered in connection with the 
operation of an automobile or not, or 
better still, sell him a disability policy 
so that if he develops la grippe or rheu- 
matism from exposure or any other of 
the thousand ills to which flesh is heir, 
he will be properly protected, says the 
Company. 


those due to falling objects and, to 
some extent at least, of those attribut- 
able to machinery and vehicles. 
Distribution Essential 

In the State of New York, the num- 
ber of death cases arising in a year is 
hardly more than one-half the number 
of classifications employed in the un- 
derwriting of workmen’s compensatioh 
insurance. If the indications of crude 
experience were followed, many classi- 
fications would be charged with the 
full amount of death cost, while other 
ciassifications would contribute in no 
measure whatever to such cost. This 
would be obviously illogical and would 
be a most unsatisfactory application of 
the principle of insurance, which, for 
emphasis, we may mention again, has 
for its primary purpose the distribu- 
tion of risk and, hence, of loss cost. 

It seems almost too obvious to re- 
quire demonstration that the cost of 
those cases which are of low frequency 
and high average cost should be spread 
over a substantial area of exposure. 
The only question which admits of ar- 
gument is the method which should be 
fcllowed in making the distribution. 
This brings us to the second part of 
this discussion which, admittedly, is of 
a highly controversial nature. There 
are doubtless as many ways of effect- 
ing a distribution as there are persons 
competent to suggest one. 

Method Outlined 

In the present discussion we shall 
confine ourselves to suggesting a 
method which has the rather important 
merit of being practical while at the 
seme time recognizing the fundamen- 
tal principle of distribution which un- 
derlies the problem. Briefly, it is as 
fcllows: 

1. Determine the total incurred 
cost in death and permanent total 
disability cases. Divide same by the 
number of such cases to determine 
the average cost per case. 

2. Arrange the experience data for 
industrial classifications in homo- 
geneous groups and ascertain the to- 
tal losses of the non-serious type for 
each group and for each classifica- 
tion therein, but excluding medical 
cost. 

3. Multiply the number of death 
and permanent total disability cases 
attributable to each group by the 
average cost per case. This will 
give the amount of such loss which 
is to be charged against the group 
and will adjust the irregularities due 











W. E. SMALL, President 


PETER EPES, Agency Mer. 


GEORGIA CASUALTY COMPANY 


HOME OFFICE: MACON, 


“DIXIE AUTO POLICY” 


THE LAST WORD IN MOTOR INSURANCE 
Surplus and Reserves to Policyholders......... $1,688,506.87 


E. P. AMERINE, Secretary 


GEORGIA 








HOME OFFICE, 


Russell R. Cornell, Vice-Pres. 








The METROPOLITAN CASUALTY 


INSURANCE CO. 


CHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insurance 


EUGENE H. WINSLOW, President 
S. Wm. Burton, Sec. 


RELIABLE AND ENERGETIC AGENTS WANTED 





OF NEW YORK 
47 CEDAR STREET 


Alonzo G. Brooks, Asst Sec, 











HEAD OFFICE 
CHICAGO 


F. W. LAWSON 


General Manager 


Liability, Accident 
Burglary,Boiler and 
Credit Insurance 





- THE SIGN OF GOOD CASUALTY INSURANCE 





Estabiisnea 1869 


London Guarantee & Accident sie Ltd. 


OF LONDON, ENGLAND 








F. J. WALTERS 


Resident Manager 
55 JOHN STREET 
New York 


Elmer A. Lord &Co. 
145 Milk St., Boston 


Resident Managers 
New England 























C. A. CRAIG, President 


NASHVILLE, 


Industrial, 











W, R. WILLS, Vice-Pres. 


The National Life and Accident Insurance Company 


Life, Health and Accident Insurance 
in ONE hae 


C. R. CLEMENTS, Sec. & Treas. 


TENNESSEE 








to variations in the individual seri 

ous losses. 

4. Allocate this adjusted serious 
loss cost to the several classifica 
tions comprising the group in pro- 
portion to the experienced loss other 
than death, permanent total disabil- 
ity and medical loss. 

In a considerable number of small 
classifications it will be found neces- 
sary to exercise judgment in utilizing 
the non-serious loss experience. Where 
the exposure is meagre it would be 
well to erect a hypothetical non-serious 
loss by following the non-serious pure 
premium indication of the group rather 
than that of the individual classifica- 
tion. 

Medical Selection 

The medical cost has here been dis- 
regarded for the reason that it seems 
to bear no definite or constant relation 
to the cost of compengation. The same 
principle has been applied here as 
might be applied to an individual em- 
ployer whose policy it is to incur great 
expense for skillful medical treatment 
in order to minimize the cost of com- 
pensation to his injured workers. The 
principle of redistribution which has 
been followed is that death and per- 
manent total disability cost may fairly 
be assessed in direct proportion to the 
cost of other forms of disability loss. 
If hy reason of excellence of medical 
attention the non-fatal loss in a given 
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classification has been very small then 
the proportionate share of death aad 
permanent total disability cost will be 
likewise small. If great, the propor- 
tionate share of re-distribution loss 
will be likewise great. 

The method herein suggested is an 
attempt to arrive at a more satisfac- 
tory method of re-distribution than is 
afforded by vresent methods of select- 
ing pure premiums, with judgment as 
the principal, if not the sole guide. 
That it is a crude attempt is freely con- 
ceded, but it is believed to be better 
than anything that has heretofore been 
practiced. At all events it will serve 
as a basis for critical discussion which 
may lead to the development of a more 
comprehensive scheme. 
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